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Finance Companies Resume 
Normal Functions; Report 
Sales Outlook Improved 


Buying Interest Held Up Well Under Moratorium, 


With Increase Expected as Confidence 
Is Revived 


New York, March 14—Resumption of normal car 
financing operations wherever practicable by the larger com- 
panies operating in this field has reopened the doors of retail 
new and used car sales which have been closed to the dealers 
during the past week. While operations in some states are 
still on a curtailed basis, due to restrictions on cashing 
checks, it is believed that those conditions will rectify them- 
selves within the next few days. 


Commercial Credit 
and General Motors Finance Com- 
pany advised Automotive Daily 
News today that they are now in a 
position to extend credit to dealers 
in practically all parts of the United 
States. The Commercial Credit 
Companies during the national 
moratorium have been aiding deal- 
ers in every legitimate way to keep 
the sales wheels turning. While it 
has been impossible for them to ex- 
tend cash they have by special ar- 
rangement aided dealers in closing 
Sales that otherwise would have been 
delayed until the banks reopened. 

John Parsons of Commercial 
Credit Companies, in discussing the 
situation, declared that reports com- 
ing to him from various parts of the 


(Continued on Page 8) 


UNIFORM TRUCK SIZE 
URGED FOR NEW YORK 


New York, March 14.—Acceptance 
by New York of the uniform size, 
weight and speed regulations for 
commercial vehicles recently ap- 
proved by the American Automobile 
Association, was urged today by 
Owen B. Augspurger, president of 
the Automobile Club of New York. 

Mr. Augspurger pointed out that 
the uniform regulations were 
drafted by the American Association 
of State Highway Officials in con- 
junction with the United States 
Bureau of Public Roads, and were 
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BANK HOLIDAY FAILS 
TO ENTIRELY STOP CAR 
SALES IN NEW JERSEY 


Newark, N. J., March 14.—That 
the banking holiday has failed to 
halt autoniobile sales entirely in 
New Jersey is indicated by reports 
from twe dealerships, although in 
many sections. dealers report that 
during the holiday there was a de- 
cline in both new and user car 
business. 

But considering the business that 
was done while the banks were 
closed and the fact that there were 
considerable inquiries and demon- 
strations leads dealers to believe 
that the rest of March will show a 
decided upturn. They believe that 
as conditions become more normal 
there will be a sharp trend toward 
car buying. 

A survey discloses that dealers 
have large stocks of used cars, the 
majority in good, salable condition, 
priced right and expected to bring 
‘fair prices. 

Cash sales are more numerous 
than in many years, dealers say, due 
to many reasons, chief of which is 
believed to be the fear of not being 
able to make payments if the job 
disappears. Some pay cash to save 
the finance charges, dealers say. 

All talk of business slowing down, 
due to the prolonged banking holi- 


(Continued on Page 8) 





Legal Beer Would Create 


Truck Market 


$30,000,000 


Detroit, March 14.—President 
Roosevelt’s message to Congress 
urging immediate passage of the bill 
revising the Volstead act and per- 
mitting the brewing and sale of beer, 
found a definitely optimistic echo 
here. Motor truck manufacturers 
see an opening in the passage of 
this measure for the sale of a con- 
siderable amount of motor vehicle 
equipment. 

Motor truck manufacturers in this 
district agree that a large amount 
of money will be spent for truck 
units when beer becomes a legalized 
beverage. Various estimates were 
offered the representative of Auto- 
motive Daily News by motor truck 
executives, ranging from $15,000,000 
to $25,000,000 to be spend for this 
equipment. 

Some time ago Automotive Daily 
News published the results of a ques- 
tionnaire sent out to 200 breweries 
all over the country by Morris R. 
Machol, president of the Fleet Own- 
er List eee. ‘Fhe questionnaire 
asked a number of questions regard- 


ing the need of automotive equip- 
ment that would come with legal- 
ized beer. These answers are par- 
ticularly interesting just now when 
the passage of the beer bill is a mat- 
ter of a few days. 

These 200 breweries, by no means 
all that are in the country, told 
Macho] that they would buy approx- 
imately 4,596 new trucks and 4.962 
new passenger cars for the use of 
their executives, inspectors, sales- 
men, etc. They estimated the ex- 
penditure for new cars and trucks 
at $16,932,000. They estimated that 
$6,217,400 would be spent to over- 
haul their present motor fleets. They 
saw a further expenditure of nearly 
$20,000,000 per year for mainte- 
nance, insurance, fuel, oil, tires and 
expenses incidental to operating a 
fleet garage. 

With these figures as a base, an 
expenditure by reopening breweries 
of $25,000,000 to $30,000,000 for new 
automotive equipment does not seem 
out of reason. The motor truck in- 

dustry particularly finds this an ex- 
tremely encouraging outlook. 
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Ford Plan of Revolutionary Car 
Stirs Interest in Low Price Field 


Sentiment in Detroit ebinh hudiiinn Improved With Watchful 
Waiting Attitude Giving Place to a Spirit 
Of Determination to Fight for Sales 





TRUCKING BIG AID 
TO QUICK DELIVERY 


OF FOOD PRODUCTS 





Detroit, March 14.—Aside from the noticeably improved 


sentiment in automotive circle 


s here, Henry Ford’s announce- 


Washington, March », March 1d.—Overnight ment of a forthcoming new small car of revolutionary char- 
acter is the leading topic of conversation in this district. 


movements and door-to-door deliv- 
eries of food products by motor 
truck are completely. reshaping the 
consuming habits and tendencies of 
families and households in the more 
populous areas of the country and 
expanding the whole range and vol- 
ume of consumption of highly 
perishable commodities, according to 
studies of the United States Bureau 
of Agriculture Economics and other 
agencies of the Federal government. 

Deliveries of these products by 
overnight travel of motor trucks are 
being made for distances up to 200 
miles, and have reached proportions 
that affect practically every article 
of food. 

Products turned out by bakeries, 
dairy plants, canneries and bottling 
establishments are on the shelves of 
merchants, or in the hands of con- 
sumers, within a few hours through 
motor truck distribution. Fresh 
bread, cakes and pies are being de- 
livered after leaving the oven to 
small communities and even to 
“crossroads stores” with the same 


(Contnued on Page 4) 


PRICE CUTTING DELAYS 
RECOVERY, C. C. C. SAYS 


New York, March 14,—Price re- 
ductions by whole industries, based 
on lowered costs, are justified and 
mecessary at the present juncture, 
says the current issue of Credit 
Where Credit is Due, published by 
the Commercial Credit Company. 
But attacking competition on a 
strictly cut-price basis delays prompt 
and sound recovery from the pres- 
ent economic pestilence, the pub- 
lication states, 

“The people we are gunning for,” 
the editor states, “are the sharks 
that disorganize industries even in 
normal times by working always for 
@ price advantage, however ruinous 
their quotations may be.” 

It is a confession of weakness, the 
editor says, to resort to price cut- 
ting. In time, he says, such compe- 


(Continued on Page 4) 


EVERY SECOND CAR 
60,000 MILES OLD 


Minneapolis, March 14.—Three out 
of every four cars on the street to- 
day are in at least their fourth year 
of service, 

That is the reason behind the re- 
cent buying of cars in a volume 
which has surprised the industry it- 
self, according to a current consum- 
er’s study released by Investors Syn- 
dicate of Minneapolis. The cry of 
“obsolescence” which has been heard 
for the past three years or, as it is 
sometimes put, “enforced replace- 
ment demand,” is at last bearing 
fruit at just the time when this in- 
dustry had more or less resigned it- 
self to a period during which the 
public would either continue to drive 
worn-out cars or drive no cars at 
all. And the reason is that many 
cars really are worn out now, as 


(Contnued on Page 4) 


CADILLAC-LA SALLE 
CARAVANS TOURING 
SOUTH AND MID WEST 


Detroit, March 14|—Three cara- 
vans, composed of representative 
body types of 
Cadillac and La 
Salle cars are 
touring Southern, 
Southwestern and 
Middle Western 
states to hold 
special showings 
at dealers’ show 
rooms in key cities 
on their route. 

The caravans 

tte represent a special 
John C. Chick factory activity 
arranged by offi- 

cials of the Cadillac Motor Car 
Company as an aid to dealers in 
the places where the exhibitions are 
being held. The showings are ar- 
ranged under the supervision of 
officials from the factory in De- 
troit and the itinerary includes 
weekly displays at Memphis, Tenn.; 
Little Rock, Ark.; Dallas, Fort 
Worth and San Antonio, Texas; De- 
catur, Springfield, Champaign, 
Dansville, Bloomington, Peoria, 
Galesburg, La Salle and Rockford, 


(Continued on Page 2) 


ALCOHOL MOTOR FUEL 
BILLS ARE DEFEATED 


New York, March 14—A bill de- 
signed to require the blending of 10 
per cent. corn alcohol with every 
gallon of gasoline sold to the public 
met defeat in the Iowa House March 
8 by a vote of 57 to 48, according to 
reports reaching the American 
Petroleum Industries Committee. 

The South Dakota Legislature ad- 
journed recently without taking ac- 
tion on a similar bill, and a Fed- 
eral measure calling for an alcohol 
blend died with the last Congress. 

Opponents of the proposal ex- 


(Continued on Page 7) 











® Mr. Ford’s statement regarding 
his forthcoming offering was made 
in an interview with Arthur Bris- 
bane, and automotive executives 
here see another scrambling of the 
low-priced car field. This has been 
going on steadily for many weeks, 
first one manufacturer announcing 
a new unit, then another capping 
that announcement with a new of- 
ferig of his own. First Chevrolet 
announced its 1933 line, than Ford 
came back with his 112-inch eight 
and four. Then Chevrolet came back 
with its 105-inch standard line, and 
now Ford retaliates with the infor- 
mation that it has impending a 
brand new line, embodying unusual 
characteristics. 

Readers of Automotive Daily News 
will recall that some months ago 
this newspaper published a story re- 
garding a cast iron crankshaft de- 
velopment, which was about ready 
for announcement. Some observers 
here believe that the new Ford of- 


(Continued on Page 8) 


MANY CASH CAR SALES 
DURING BANK HOLIDAY 
IN BOSTON REPORTED 


Boston, Mass., March 14.— De. 
spite the bank holiday, Boston new 
car dealers report that sales during 
the moratorium were good and one 
dealer stresses the fact that there 
were many cash saies. 

“This bank holiday has proven 
that New England people have faith 
in the country, its government, and 
also have the money to buy things 
when needed,” President F, A. Ord- 
way of Henley Kimball Company 
said yesterday. “Our retail sales of 
Hudson and Terraplane cars for 
March up to yesterday were four 
more than for the same month a 
year ago. During the wast week 
people came in and paid cash for 
new and used cars in a way that 
surprised us. When the holiday 
ends it is certain pusiness will show 
a definite pickup, especially in motor 
sales.” 

“Whether during a ‘banking holi- 
day’ or other’ industrial dis- 


(Continued on Page 8) 


No. Car. Joins Honor Roll 
Of States Topping Feb., ’32 


Detroit, March 14.—Another state 
joined the February honor roll on 
passenger car sales when R. L. Polk 
& Co. announced the returns from 
North Carolina, showing a gain of 
313 units over the total for Feb- 
ruary, 1932. Passenger car sales in 
North Carolina this February totaled 
1,099 against 786 in the same month 
last year. 

Out of twelve states and the Dis- 
trict of Columbia, which have so 


far reported on February passenger 
car sales, four states and the dis- 


trict have shown gains. This is a 
remarkable showing in view of the 
fact that in most states banking 
moratoriums were already in effect 
during a great part of the month. 
The list of states that have shown 
gains in February this year over 
the same month of 1932 are as fol- 

lows: 
Feb.,’33 Feb.,’32 


Delaware ..... seesee “Gan 212 
New Hampshire ..... 272 256 
North Carolina ...... 1,099 186 
South Carolina ..... 418 384 
District of Columbia. 949 836 
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MANY CASH CAR SALES - 
DURING BANK HOLIDAY 
IN BOSTON REPORTED 


(Continued from Page 1) 


turbance, there are stil’ many people 
who are interested and will take 
demonstrations and place orders fcr 
future delivery of both new and 
used cars, At least, that has been 
our experience during this so-called 
‘financial moratorxum,’” says Presi- 
dent Harold C. Hart of Nash New 


England Company. 

“Slowing down of general busi- 
ness activity has given many poten- 
tial buyers an opportunity to shop 
around. We have discovered an in- 
sistence on quality is more impor- 
tant to the motorist in 1933 than 
ever before.” 

Latest figures secured from a 
thoroughly reliable source show an 
exceedingly satisfying increase in 
Noyes-Buick’s retail sales for Febru- 
ary, as compared with January. Re- 
tail deiiveries of 1933 Buicks in New 
England gained 16 per cent. last 
month over January, while deliv- 
eries of Oldsmobiles in Boston were 
67 per cent. greater. In addition, 
Noyes-Buick reports that its used 
car sales were 39 per cent. ahead of 
the previous month. 

“These figures are all the more 
encouraging,” says Manager C. S. 
Henshaw of the Noyes-Buick Sales 
Company, “because of the fact that 
during the shortest month of the 
year business was handicapped by 
two severe snow storms. 

“Experienced sales executives state 
that many people are making in- 
quiries now with the idea of order- 
ing cars just as soon as the present 
financiel situation clears. The fact 
that. over 20,000 visitors have called 
at the Noyes Building during the 
past thirty days indicate a genuine 
interest in all that is now in motor- 


Springfield, Mass., March 14.— 
There may be a lot of new automo- 
biles on the highways, but it is a 
safe wager that few were rolled out 
of the dealer’s showroom during the 
week of the bank holiday. Yet 
practically all of the leading dealers 
interviewed last night looked with 
optimism upon the situation, 

One dealer in a medium-priced 
car said that he had done a fair 
business in used cars during the last 
six days. He received one of the 
biggest surprises of his life when 
one of his sales personnel tele- 
phoned him he had just closed a 
deal for a used car and received 
$150 in cash, together with the man’s 


CADILLAC-LA SALLE 
CARAVANS TOURING 
SOUTH AND MID WEST 
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McQUAY-NORRIS 
St. Louis, Mo. March 14.—Mc- 
Quay-Norris Manufacturing reports 
for 1932, as certified by indepen- (Continued from Page 1) 
dent auditors, net profit of $349,190,| Ill. Arrangements are yet to be 
after depreciation, amortization, completed for other stops before the 


: return trip to Detroit. 
eee - sapitel Special cars were selected for the 


caravans and unusual interest was 

<r eee Th poe : shown during the first exhibitions 
in 1931 ‘i 5 by the large crowds who visited the 
7 dealers’ show rooms, according to 

FE na ae a reports received from the field by 


diator and manufacturing subsid- Jone ©. Chek, general sales man- 


f thi illac 
iary report for 1932, as certified by Sone = pRrecern Motor Car 
independent auditors, net loss of . 


$049,109 after taxes, interest, depte- | TNTFORM TRUCK SIZE 
URGED FOR NEW YORK 


other charges, comparing with net 
(Continued from Page 1) 


loss of $283,948 in 1931. 
THOMPSON PRODUCTS 
endorsed at the recent semi-annual 
meeting of the A. A. A. board of 


Cleveland, March 14——Thompson 
Products and subsidiaries report for 
directors. 
He declared that universal ac- 


1932, as certified by independent 

auditors, net loss of $182,098 after 

comparing with net loss of $106,- 
ceptance of these standards would 
assure greater safety for all high- 
way users and protect the highways 


838 in 1931. 
FISK RUBBER 

themselves from undue wear and 

tear. 


Springfield, Mass., March 14— 
The A. A. A. club executive said 


Loss before receivership expenses 
of Fisk Rubber Company for 1932 

that the proposed formula can be 
briefly summarized as _ follows: 


was $136,363, compared with loss 
Width, 8 feet; height, 12 feet 6 


of $123,000 in 1931, according to the 
report of C. A. Dana and J, D. 
Pierce, receivers, issued last night.|imches (these dimensions include 
The report is featured by an in- loads); length, 35 feet for single ve- 
crease of cash and United States hicle and 45 feet for combination of 
security holdings during the year| Vehicles (not more than two units) ; 
to $9,011,311 from $6,492,761. speed, maximum of 45 miles an hour, 
Net current assets as of Decem-| but movement so slow as to impede 
ber 31 totaled $14,549,029, against|traffic prohibited; weight, wheel 
$15,204,993 at the end of 1931. In-| load 8,000 pounds, or axle load not 
ventories were reduced to $2,641,554| im excess of 16,000 pounds (only 
penumatic tires permitted). Pro- 
vision would be made for special 


from $4,655,791 during the year. 
Gross sales for 1932 totaled $11,- 

permits for so-called “occasional 

movements.” 


566,329, against $18,188,069 in the 
“Obviously,” he continued, “re- 


preceding year. Miscellaneous in- 

come was $172,226, against $101,159 
in 1931. . = strictions on the sizes, weights and 
AMERICAN ZINC speeds of commercial vehicles will 
do much to improve conditions on 

New Work, March 14——American 
sidiaries report for the quarter end- which. could os ‘mn dratiien 
ed December 31 net loss of $25,149 aaa —S ae a 8 
after taxes, interest, depreciation, | S°UN@ restrictions. aS been 
depletion and reserve for bad ac- Gone; snd acceptance by the state 
counts. This compares with net Legislature of the uniform formula 
: Pp now at hand will do much to over- 
come the conditions now largely at- 


profits of $5,540, equal to 7 cents a 
share (par $25) on 80,329 shares Of | tinutable to the diversity in state 
laws on the subject.” 


$6 preferred stock in the preceding 
quarter. For 1932 net loss, as com- pCR Ne 3 a ne 
rol alech an coenee after taney una| PITTSBURGH; EVANSTON 
NAMED JOINT WINNERS 
IN SAFETY CONTEST 


amounted to $64.965 after taxes and 
March 14,—Pittsburgh, 













































other deductions. This compares 
with actual net income for 1931 of 
$212,445, equal to $2.64 a share on 


Ss. f k, 
£0,329 shares of $6 preferred stoc Chicago, 


FAILURES 

New Work, March 14.—Business 
insolvencies continue to show a sea- 
sonally lower trend, a “most en- 
couraging decrease occurring this 
week, one of 27.9 per cent. compared 
with 21.2 per cent. in the same week 
last year, according to Dun & Brad- 
street’s, Inc. 

The number of commercial fail- 
ures in the United States for the 


general's department to the Public | week was 494 against 556 and 571, 
respectively, in the two preceding 


Service Commission, holding that c th a 

Passenger buses and trucks having | ean.  & year age the Runner was 
@ gross weight of over 6,000 and 
under 12,000 pounds cannot be. :r- 
ated on the highway at over thirty 


miles an hour. 
sale commodity prices showeu a 
BS ctl Mller gd sharp advance during the past week, 
ine \a grees weieht of over 6.000 | the National Fertilizer Association 
pounds and if the statute shoul d oo | reported yeterday. The association's 
index for the week ended March 11 
enforced they could not maintain stood at 56.7, against 55.8 in the 
their present time schedules. It is previous enneiin € ; 
likely that emergency legislation F 
will be asked from the Legislature 
to meet the situation. 


old car as payment in full, 


WISCONSIN DECISION 
CONFUSES BUS OPERATORS 


Madison, Wis., March 14.—Repre- 
sentatives of passenger bus and 
truck lines are in a quandry over an | 
opinion rendered by the attorney 





COMMODITY PRICES 
Washington, March 14.— Whole- 


DRIVER-HARRIS 
New York, March 14.—Driver- 
Harris Compan: has declared the 
regular quarterly dividend of $1.75 
on the preferred stock, payable April 
1 to stock of record March 21. 


CHICAGO PNEUMATIC TOOL 

Caleago, March 14.—Report of 
Chicago Pneumatic Tool Company 
and subsidiaries for year ended De- 
cember 31, 1932 (certified by inde- 
pendent auditors) shows loss c? 
$836,544 after depreciation, interest, 
amortization, loss on foreign ex- 
change, etc., but befor- minority 
interest, comparing with loss of 
$621,033 im 1931. 

For quarter ended December 31, 
1932, loss was $284,791 after depre- 
ciation, interest, amortization, loss 
on forelgn exchange, etc., but before 
minority interest, cor‘paring with 
loss of $256,918 in p-eceding quarter. 


MARTHA MILLS REVIVES 
COTTON BALE PREMIUM 


Atlanta, Ga., March 14.—Martha 
Mills, textile division of the B. F. 
Goodrich Company at Silvertown, 
Ga., has notified cotton shippers 


that the company will again pay, 
during 1933, for seven pounds of ad- 
ditional cotton per bale at current 
cotton prices, if the bales received 
are entirely cotton wrapped. 
Martha Mills uses approximately 
75,000 bales of cotton annually to 
produce 30,000,000 pounds of cord 
for Goodrich tires and other rubber 
products, according to Albert T. 
Matthews, vice-president and gen- 
eral manager of the Goodrich mills. 





ee 





Pa., and Evanston, Ill., were named 
jointly as winners of the National 
Traffic Safety Contest early this 
month by the National Safety Coun- 
cil. They defeated 440 other Amer- 
ican cities entered in the race to 
improve traffic safety conditions 
and to reduce traffic fatalities 
throughout the year 1932. 

The original plan to name one 
“safest city’ ’for the entire country 
was abandoned when the judging 
committee, made up of nationally 
known traffic experts, came to an 
impasse in their efforts to decide be- 
tween the two. Each had success- 
fully carried out every accident pre- 
vention activity practicable for a 
city of its size with marked success 
and each had reduced its traffic 
death rate by about 30 per cent. 
from the previous year. The scor- 
ing system used was as follows: Ac- 
cident record, 50 points; accident re- 
porting, 5 points; traffic engineering, 
10 points; traffic law enforcement, 
15 points; child safety, 10 points; 
public education, 10 points. 


L. H. GILMER EXPANDS 
ITS SALES FORCE 


Philadelphia, Pa., March 14.—The 
L, H. Gilmer Company, maker of fan 
belts, hose, transmission lining, hood 
lacing and other automotive prod- 
ucts, is expanding its sales force. 

Frank Cuyler and Walter Manton 
have been recalled and assigned to 
Brooklyn and New York respectively. 
W. Harry Taylor and E. C. Lindsay 
will operate in the Philadelphia 
area: Paul Wright, in New Haven 
and lower Connecticut; C. V. Cook 
in and around Tampa; H. W, Bren- 
nan in the Boston section; J. A. 
Lyons in Providence and vicinity; 
W. J. Robinson in the Albany, N. Y., 
territory, and H. K. Reed in and 
around Allentown, Pa, 
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SPARKS from DETROIT 










Used Cars 


* * * 


Spring Tire Styles 


A Challenge “If” 


+ 


Bert Myers 


»> * 


Chris Sinsabaugh 


Detroit Editor 






AKE it from one who ought to know, dealers are not 
overloaded with used cars in quantity but in investment 


in them. This analysis of the situation comes from A. G. 
MeMillan, president of the Sales Equipment Company of 
Detroit, which specializes in furnishing promotion matter 
for manufacturers and dealers putting on campaigns to move 
the trade-ins, 

A careful study of the present market leads McMillan to 
make this statement, and he follows it up by adding that 
“this is chiefly due to the large number of 1932 cars taken 
in on new models. The investment, of course, is larger in 
these late model trade-ins than would be the case with older 
ones. Present economic conditions undoubtedly are the cause 
of this condition.” is ‘ s 


CONTINUING to explain his diagnosis, McMillan says: 
“People who were hit badly early in the depression have been 
unable for the past few years to buy new cars, and those who 
did buy were of the class who could afford to purchase a new 
model each year. Used cars of the older models really are at 
a premium today. 

“Dealers today, in order to handle new car sales, must 
cut down on their investments in used cars. To do this, every 
dealer must put on an intensive drive to sell those used 
cars which represent so large an investment. As I already 
have said, it is not the number of used cars in dealers’ stocks 
that hurts, it’s the investment represented by so many 1932 
models being traded in which tie up capital and for which 
there is a limited demand, because most prospects are look- 
ing for transportation only and are content to grab all the 


jaloppis in sight.” 
* * * 


M’MILLAN has a unique business, built up over a 
stretch of ten years, and right at the present time he is put- 
ting the emphasis on sales promotional matter which will 
help move used car stocks. This includes banners, pennants 
and special sale tags, so a dealer putting on a big effort can 
get all his necessary supplies direct from one source. 
McMillan numbers among his manufacturer customers using 
his promotional stuff practically all the big concerns in the 
industry. 


* * * 


SPRING STYLES in tires are out. We've had the col- 
ored side walls as a novelty during the past year, and the 
doughnut has come to the center of the stage. But something 
different now is the offering of General, now being displayed 
in Detroit stores. General not only is giving us its dual 
balloon and the streamline Jumbo, but is adding to the 
attractiveness of the product by using tiers of prisms which 
form the side walls and which are not merely ornamentally 
beautiful, harmonizing with the lines of the 1933 cars, but 
perform an important part in making possible ease of riding. 

General gives us a new term, “lazy rubber,” and explains 
it by stating that by resisting the sudden recoil of air pres- 
sure after the tire has struck a bump or depression in the 
road surface, the rubber prisms snub the return shock and 
give the rubber side walls a lazy reaction or comeback. 

* * * 

THERE IS AN “IF” in the challenge of Hubert Scott- 
Paine for the Harmsworth trophy, the Gold Cup committee 
has announced. It all depends on whether he can build a hull 
light enough to attain the necessary speed with a single 1,350 
horsepower Napier engine. If unsuccessful, he will not come 
for the Detroit regatta and clash with Gar Wood. But, of 
course, the Englishman hopes to succeed in his experiments, 
and so the local committee is not at all alarmed by the “if.” 

Scott-Paine, after the Kaye Don fiasco last Labor Day 
time, tried to get the Rolls-Royce people to let him take the 
damaged engines Don used and fit them in a 1933 challenger, 
but the big English company decided it will make no further 
attempt to power speed boats. This leaves the present chal- 
lenger only the Napier engine, which only has 1,350 horse- 
power, as against Gar Wood’s 6,400. 

* a 

"TWAS ONLY THE OTHER DAY that Jack Henderson 
of Crowell admitted to me that he came from Peoria, Ill., and 
knowing my long connection with cycling he started to brag 
about Peoria’s star in the early days. But he couldn’t think 


(Continued on Page 4) 
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Retail Sal 





This department is devoted to the interests of the retail sales divi- 


sion of the industry. 


Salesmen, this is your department. Autemotive 


Daily ‘News wants you to get something from this department that will 


help you in your work on the firing line. 


It wants you to pass on 


your own experiences, success, failures to help your brother salesmeu. 
Send in your story in the form of a letter, or even a postal card, ard 


let us get it ready for publication. 


Your achievement or your mistake 


may help another ‘salesman to make sales or avoid errors that cosi 


you commissions. 


Dealers read this page. Give us the benefit of your reactions on 
these problems that affect the work of your salesmen, the. men on the 
firing line, the men who bring home the bacon or don’t, 


DEMONSTRATIONS GO LONG WAY 
TOWARD MAKING SALES 


Demonstrate—and you have gone a long way toward 


making a sale. 





Members of the chemical group of the M. E. 


M. A. point out that this bit of sales advice applies particu- 


larly to automotive chemicals 


or ‘“‘canned goods” which the 


car owner can use in his own garage or back yard. 


Demonstration does not necessar-¢ 


ily mean an expensive display or a 
time-consuming exhibition. Rather 
it means keeping the eyes and ears 
open for a chance to repeat an 
incident which already has led to a 
sale to some other car owner. 

Very often the first successful in- 
cident is an accident or “it just hap- 
pens.” By remembering such inci- 
dents and making them repeat 
themselves every time a chance 
comes along the sales also can be 
repeated. 

There’s a simple finger-tip test, 
for example, that takes only a few 
seconds, which Al Kirchuber of 
Brooklyn, N. Y., has found to be 
highly effective in making sales of 
radiator cleaners. He repeats it 
every time he gets a chance, which 
means every time he fills a cus- 
tomer’s radiator with water. 

After removing the radiator cap 
he runs his finger down into the 
radiator as far as it will go and 
rubs it against the sides. Frequent- 
ly it comes out covered with rust or 
sludge. When that is the case he 
shows it to the car owner, and sug- 
gests that the radiator needs clean- 
ing. 








This gives him a chance to rec- 
ommend a can of radiator cleaner 
and, if the owner has time, a chance 


overheating caused by a dirty cool- 
ing system. 


esmen 


to warn him of the dangers of 





a 
‘ 


ELM CITY DEALERS 
CONDUCT CAR SHOW 


| New Haven, Conn., March 14. — 
| With no regular automobile show 
being staged in New Haven this year, 
five of the city’s dealers collabo- 
rated in carrying on a special ex- 
hibit of their own through the co- 
operation of the local Paramount- 
Publix Theater and a morning news- 
paper. 

Charles Biever, head of the Biever 
Motor Car Company, 138 Whalley 
Ave., Chrysler and Plymouth, was 
in charge of arrangements for the 
“show,” which took the form of a 
special “day” for each dealer at the 
theater. In addition to the Biever 
concern, the following dealerships 
participated: George B. Wuestefeld 
Company, 190 Whalley Ave., Stude- 
baker; New Haven County Motors, 
Inc., 347 Crown St., Graham; H. 
Goldman & Sons, 105 Goffe St., 
De Soto and Plymouth, and the 
Cooley Chevrolet Company, 158 
Whalley Ave., Chevrolet, 


|MINNESOTA M. T. A. PLANS 
| ANNUAL MEETING MAR. 29 


Minneapolis, Minn., March 14.— 


This simple demonstration may | The thirteenth annual convention of 


not be original with Kirchuber, but 


he discovered it for himself acci- 
dentally. A woman customer drove 
up for gas and oil one evening after 
dusk. After serving her he took 
off the radiator cap. 

He couldn’t see how high the 
water was, so he stuck his finger 
down to feel. It came out covered 
with sludge. This particular cus- 
tomer asked about the sludge and 
left with a can of radiator cleaner 
after he had told her the dangers of 
overheating. 

This first sale was accidental. He 
realized, however, how easy it is to 
make this accident repeat itself and 
the result has been additional sales. 

Every dealer, if he remains alert, 
will run across similar incidents 
which create sales and which can 
then consciously be made to repeat 
themselves at every opportunity. 








Dealer Activities 





CHICAGO, ILL. 


W. J. (Dan) Boone has resigned 
as Chicago branch manager of Stutz 
to accept the general managership 
of the James Levy Motors Company, 
Michigan Avenue’s Buick dealer. 
Announcement of Mr, Boone’s ap- 
pointment is made by James Levy. 
Prior to heading the Stutz organiza- 
tion, in which capacity he served 
for four and a half years, Mr. Boone 
was for seventeen years manager of 
the old R. & V. Motor Company. 
He also served as treasurer of the 
Chicago Automobile Trade Associa- 


~ tion for three years. He entered the 


motor trade here immediately after 
graduating from the University of 
Chicago, where he made a reputa- 
tion as a famous half-back on the 
championship 1905 football team. 

* * - 


Two important changes are an- 
nounced by R. G. Tiffany, Chicago 
branch manager of Cadillac, and 
both are in the nature of promo- 
tions. William P. Winslow, retail 
sales manager of the Michigan Ave- 
nue branch, has been named branch 
manager of Cadillac-La Salle activi- 
ties in Milwaukee. He has been suc- 
ceeded here by Charles Moell, whose 
new duties make him general sales 
manager of Cadillac’s exchange car 
division and director of the branch 
building retail sales of the new 
Oldsmobile line. 

” 7 ” 

With Leo Host in charge in his 
capacity as used car sales manager, 
the Auburn-Cord used car depart- 
ment here has just been located in 
a new building along automobile 
row at 2430 S. Michigan Ave. The 
spacious structure has been redeco- 
rated and remodeled to permit a 
large display of late models under 
favorable conditions, 


Jerry and Jim “Vesely, operating 
Vesely Brothers, have just taken on 
the Hudson-Essex line, it is an- 


nounced by O. H. Baehler, whole- 
sale manager of Butler Motors, dis- 
tributors. Their headquarters are 
at 3811-21 Ogden Ave. 


DULUTH, MINN. 


Victor Eva, formerly of the Eva 


Motor Company of Duluth, has been operated. This branch was con- 


appointed director of sales for the 
Pontiac divisio:. of the Duluth 
Cadillac Company, 715 East Super- 
ior St. 

7 = * 

Reo-Duluth, Inc., Reo dealers at 
208 East Superior St., has completed 
repairing and redecorating its show~ 
room in time for the automobile 
show being held in the individual 
showrooms of Duluth automobile 
dealers. 

™ . a 

Several new members have been 
added to the staff of the Gus W. 
Johnson Chevrolet Company, 5832 
Grand Ave., as a result of a re- 
organization of the company, ac- 


cording to an announcement made | { 


in Duluth. Hareld C. Pederson is 
vice-president and manager; J. R. 
Hullsick, service manager; H. N. 
Lokke, George Gibbons and James 
Commisso, salesmen, 

* . - 

R. I. Brucato, veteran used auto- 
mobile manager of Duluth, has 
jointed the staff of the Bolton- 
Swanby Company, Chevrolet deal- 
ers, at 601 East Superior St., selling 
both new and used automobiles. 


VANCOUVER M. D. A. 











the Minnesota Motor Trades Associ- 
ation will be held Wednesday, 
|March 29, at the Curtis Hotel in 
Minneapolis. As usual, this will be 
a@ one-day convention, but a new 
feature is being added in the form 
of a banquet in the evening. 

A number of men prominent in 
the industry will address the con- 
vention. 


This Is Your Pag 





SERVICE EXHIBITION MAKES 
CUSTOMERS BEST SALESMEN 


For the third time in two years Lewis & Culberson, Inc. 
(successors to the Sands Motor Company), Pierce-Arrow 
distributor in Seattle, Wash., held a service exhibition, 


simultaneously with the Seattle show. 
So much interest was aroused by? 


the previous exhibits, and so many 
benefits resulted from it, that Lewis 
Culberson made the present event 
more attractive than ever. 

“We know that these exhibliis have 
made our customers our best sales- 
men,” said Richard P. Lewis, presi- 
dent. “Not only does the exhibit 
spread the fame of our service facil- 
ities, but it directly results in in- 
creased service business. It teaches 
our customers the value of prevent- 
ive service and leads them to 
patronize it. This keeps their cars 
in fine condition and makes hoost- 
ers of our owners. They have a 
more sympathetic understanding of 
service problems, and they can sce 
the intelligence and skill that are 
applied to them. 

“Our exhibits cover every phase of 
service maintenance; such as, re- 
boring, piston grinding, valve grind- 
ing, brake lining, front wheel align- 
ing and balancing, lacquer refin- 
ishing, battery construction and 
care, tire construction and care, 
lubrication, electrical work, acces- 
sory offerings, power brake demon- 
strations and preventive service 
operations. 

“A man is back of each stand 





Our Leading Dealers and How 


They Got 


That Way 


A series of brief biographies of outstanding motor car 
and truck 





GEORGE B. 


merchants. 


WALLACE, 


Studebaker and Rockne Dealer, Portland, Ore. 


My first entrance into the automobile business was in 
June, 1917, which was immediately after I had finished 


school. My first position w 


as with the Willys-Overland 


distributor in Walla Walla, Washington. 
Within a short period of time I¢———--—— - 


entered the sales department there, 
and in the fall of the same year I 
was sent to Pendleton, Ore., to! 
look after the company’s interests 
there. This later developed into a 
small branch and was operated out 
of the same building from which 
the Studebaker dealer in Pendleton 


tinued until the close of the year 
1918, 

In January, 1919, I associated my- 
self with my brother, D. E. Wallace, 
and we took over the assets of this 
branch as well as the business of 
the Studebaker dealer, This was my 
first entrance into the Studebaker 
family. 

From this period until July, 1923, 
we operated as Wallace Brothers, 
and were sub-dealers for Studebaker 
under the distributor in Walla 
Walla. One Moy 17, 1923, we pur- 
chased the Walla Walla distributor’s 
merchandise and opened a branch 
in Walla Walla, and were appointed 
Studebaker distributors for eastern 
Oregon and southeastern Washing- 
on. 

During this period of time, our 
business expanded rapidly, and in 
1925 the volume ran in excess of half 
a million dollars. Late in the year 
1925 we were able to dispose of both 
our store in Pendleton and the 
branch in Walla Walla, and on the 
sixth day of January, 1926, we took 
over the Studebaker distributorship 
at Spokane, Wash. This territory 
comprised eastern Washington and 
northern Idaho. 

In 1928 we were anxious to ex- 
pand our territory and build up 
our volume; therefore, on the 





ELECTS OFFICERS | seventh day of September, 1928, we 


Vancouver, B, C., March 14.—W. G. 
Fordyce, president, Fordyce Motors, 


Vancouver, B. C., is now head of the| directly out of Spokane. 


Vancouver Motor Dealers’ Associa- 
tion, which is affiliated with the 
Vancouver Board of Trade. 


opened an additional store at Boise, 
Ida. This store was known as Wal- 
lace Bros., Inc., and was controlled 
This ex- 
panded our territory to take in 
practically all of the state of Idaho. 

At the end of 1931 our volume had 











GEORGE B. WALLACE 


been reduced to a point where the 
efforts and capital invesiment of 
both my brother and myself were 
not justified. On August 1, 1932, I 
left Spokane and came to Portland, 
Ore., and organized the company 
which now bears my name. Weare 
the Portland distributor for Stude- 
baker and Rockne, and our territory 
includes most of Oregon and the 
southern counties of Washington. 

From the above you can readily 
see that my experience has covered 
about sixteen years, all of which 
have been with Studebaker, with 
the exception of the first two years. 
You will also note that my expcri- 
ence has been confined to the great 
Northwest. During this period of 
time I have seen consideralle de- 
velopment in the industry and I 
have enjoyed my connection with 
Studebaker. 


demonstrating these various opera- 
tions, and we have found customers 
spend anywhere from one-half to 
three-quarters of an hour or longer 
going through these displays.” 


New Dealers 
| Appointed 






ALABAMA 
Rockne—Turner Motor Company, 
Mobile. 
ARKANSAS 


Graham-Paige — Owens 

Company, Little Rock. 
CALIFORNIA 

Rockne—Rubidoux Motor 
pany, Riverside; 
Company, Corona, 

Studebaker— Clark R. Spence, 
Haywood. 

DELAWARE 

Rockne—McNeer Nash Company, 
Dover; H. E. Best Company, Dover. 

DISTRICT OF COLUMBIA 

Rockne—Modren Auto Exchange 
Washington. 

ILLINOIS 

Nash—Johnson Brothers Motor 
Company, Staunton. 

Rockne—V. P. Motors, Danville; 
Galena Avenue Motor Sales Com- 
pany, Dixon; Nelson & Markword, 
Rushville; A. E. Mann, Shattuc; 
Arthur E. Hobbs, Aurora; Peoples 
Service Garage, Mt. Olive. 

INDIANA 

Studebaker—C, A. Webster, North 

Vernon. 


Motor 


Com- 
Rubidoux Motor 


IOWA 

Studebaker—Lincoln Highway 

Garage, Council Bluffs. 
KANSAS 

Graham-Paige—Tucker 
Company, Topeka, 

Studebaker—Charles Trisler, Pitts- 
burg; A. J. Schrader, Salina; P, C, 
Redman Motor Company, Manhat- 
tan. 


Motor 


KENTUCKY 
Studebaker—Frank West Service 
Garage, Danville; Green Motor 
Company, Barbourville; J. H. Fulps, 
Hazard. 
MAINE 
Graham-Paige—Pine Tree Filling 
Station, Brunswick. 
MARYLAND 
Graham-Paige—Ortel Motor Com- 
pany, Baltimore. 
MASSACHUSETTS 
Graham-Paige—Marcoux Broth- 
ers, Woonsocket; Crescent Motor 


| Sales, Inc., Revere. 
| pany, Malden; Fairmount Garage, 
| Inc., 
| Company, Foxboro; Orchard Motor 
| Sales, Indian Orchard. 


Rockne—Devir Motor Sales Com- 
Hyde Park; Foxboro Auto 


Studebaker— Phillip D. Powers, 
Inc., Adams. 

MICHIGAN 
Rockne—Charles Hoehn, Allegan. 
MINNESOTA 
Graham-Paige—Ryaman & An- 
derson, St. Cloud; Fred R. Collins 
Company, Minneapolis; Minnesota 

Transfer Garage, St. Paul. 
Rockne—M. W. Hertel, Olivia; M. 
W. Hertel, Renville; Johnson Auto 
Company, Chisholm. 
Studebaker—Campbell Auto Com- 
pany, Park Rapids; Matson Motor 
Company, St. Paul. 
MISSOURI 
Studebaker — Mellenkemp Broth- 
ers, Higginsville; J. R. McAlister, 
Sedalia, 
MONTANA 
Rockne—Western Motor Company, 
Great Falls. 
MISSOURI 
Nash—Blase Motor Sales, St. 
Louis. 
NEBRASKA 
Studebaker — Spencer’s Garage, 
Pairbury. 
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System Not Resources 


T will be a good thing for Americans to remember in con- 
nection with the present situation that it is caused by a 
breakdown of our banking structure and not by any failure 
of our resources—natural, financial or other. That may be 
cold comfort for the man who has been unable to get a check 
cashed and who would like as a matter of ordinary human 
curiosity to know what food tastes like, but eventually it is 
a vitally important factor in our immediate future. 

When the banking structure of a vast country such as 
this breaks down, it is a difficult matter to set it right. The 
enormous mass of detail that goes into patching up the 
system we are using of caring for and distributing money 
throughout the huge territory that is the United States, is 
inconceivable to the ordinary man. The carelessness that 
allowed the nation’s monetary system to get in such a com- 
plex tangle, is something else again. 

The point for us all to remember is that we have every 
one of the resources needed to get business back on an operat- 
ing basis. We have lost none of our natural resources, We 
still have our vast stores of petroleum, coal, iron and other 
metals. Our farms still can supply us with wheat and other 
grains, with cotton, with meat animals. We have the most 
extensive array of industrial plants in existence, ready and 
set to begin production. We still have a greater sum of 
money per capita than any other nation under the sun. We 
have a population of 120,000,000 people, comprising a most 
skillful body of mechanics, great scientists and able tech- 
nicians, 

In other words we have all the materials for fashioning 
within our own borders another prosperity, perhaps not so 
flamboyant as that of 1928 and 1929, but saner and more sub- 
stantial. It needs only the directing hand of a leader who 
knows how to put these various factors together again and 
create from them an efficiently functioning business 
machine. Is this beyond the power of present day America 
to produce? We do not believe so. 


Don’t Poison th the Baby 


During a period such as we have recently been going 
through, there is a tendency to let everything slide. A com- 
pany may have a subsidiary, promising for the future, but 
today merely another expense, A dealer may have a depart- 
ment that gives every evidence of being profitable in the 
future, but now demanding investment to keep it going. The 
temptation at a time like this is to let such hopeful infants 
go by the board rather than continue investing money in their 
potential profits. 

If mankind carried this sort of action into its family life 
it would keep the baby until it got ill and then after a reason- 
able expenditure to restore its health, it would poison the 
hopeful infant, rather than invest further in its potential 
earning power. 

There isn’t any doubt that during the depression many 
businesses that would normally have grown into extremely 


successful enterprises have been cast overboard by their 
cwners. In some cases this has been unavoidable. In other 
instances the parent company could have kept the baby, but 
chose this as one method of economizing. 

It is just one way of saying, “Don’t sell America short,” 
when we urge organizations with potentially profitable sub- 
sidiaries not to throw them over at this stage of the depres- 
sion, except as an absolute necessity. We have finally scraped 
the bottom of the abyss and the road up lies ahead. Some 
of these hopeful infants of industry, which have not yet 
begun to earn their livings, will be among the important 
factors in the struggle for rehabilitation. 
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TRUCKING BIG AID 
TO QUICK DELIVERY 
OF FOOD PRODUCTS 


(Continued from Page 1) 


dispatch and short lapse of time 
that is enjoyed by city dealers and 
by hotels and restaurants. 

Many manufacturers of perish- 
able products are exploiting their 
quick deliveries from factory to 
stores, and placing emphasis upon 
the “fresh quality” of their goods. 
As the uSe of the motor truck in 
distribution grows, “freshness” is in- 
creasing as a trade and merchan- 
dising slogan, and means of appeal 
to consumers, even to the extent of 
stamping the date of manufacture 
or processing upon a package or 
container. 

Mass transportation by the rail- 
roads is still the essential requisite 
fo’ long distance hauling of freight, 
just as the motor truck has found 
a distinct place in providing a flex- 
ible individual transportation service 
in the distribution and short haul- 
ing of goods and commodities. 

While the average railroad car has 
a carrying capacity o” about forty- 
seven tons, the weighted average 
capacity of motor trucks indicate 
that they are carrying a rated load 
of slightly in excess of 1.6 tons for 
each vehicle, which from the stand- 
point of labor costs alone, bars them 
from extensive long-distance haul- 
ing. 


The use of motor trucks is broad- || 


In This Corner.... 


ening primarily in meeting the de- 
mand for more intensive service be- 
tween cities and outlying areas, or 
overnight service between cities, and 
in handling “rush” orders. It is 
affording quick and cheap service 
to communities and areas which 
have never been and can never be 
profitably and adequately served by 
railroad facilities in the same 
measure and degree as is enjoyci 
by urban communities. 


PRICE CUTTING DELAYS 
RECOVERY, C. CC. SAYS 


(Continued from Page 1) 


tition kills itself, but may wreck an 
industry in the meantime. 

“There is something fundamen- 
tally wrong with any sales organi- 
zation that has to buy its business 
by splitting a living profit with the 
customer,” the article reads. “There 
are dozens of constructive measures 
never yet adopted by the average 
manufacturer or merchant that 
should be tried befure reducing 
prices. And until they have been 
tried sales management has never 
fully done its job. If it were the 
universal practice to regard a gra- 
tuitous price cut as tantamount to 
confessed failure by the executive 
responsible for sales, and thereupon 
to turn him adrift, sales technique in 
general would improve amazingly, 
price wars would cease, sales volume 
would be greater and profitless pros- 
perity a phrase relating only to the 
blunders of the past.” 


EVERY SECOND CAR 
60,000 MILES OLD 


(Continued from Page 1) 


the Investors Syndicate study shows. 

Only one car in sixteen that is on 
the road today is in less than its 
second year of service, the study 
points out, and but about one in six 
is in less than its third. Contrasted 
with this situation is the fact that 
almost every other car now regis- 
tered is in its fifth year or beyond 
that point. 

It-is considered that 12,000 miles is 
a very conservative estimate of a 
year’s use of a car even today, for 
predepression estimates stood at 14,- 
000 miles, according to Investors 
Syndicate. This would mean that 
virtually every other car which 
passes a given point has 60,000 or 
more miles in it, more often in ex- 
cess of that figure than close to it. 
The average “road age” of this older 
half of the cars now on the road, 
numbering about eleven and a half 
million vehicles, is probably closer to 
70,000 miles, the study indicates, 
making a ceratin number of replace- 
ments a necessity regardless of gen- 
eral economic conditions. 














HIGHWAY ROBBERY? 


SOMEBODY'S GOTTA 
PAY THE COSTS OF J 
GOVERNMENT, 
AND YOURE 
THE GUY! 





Too! 
PRETTY. | NEAR 
EVERYTHING 


Opinions, suggestions, complaints, criticisms, grievances or what 
have you. Open to every one to say anything, anyhow, any time. The 
communications printed in this department represent the ideas and 
opinions of our readers. They are not necessarily ours. If you have 
something to say on any phase of automotive activity, wholesale, retail 
or abusive, let us hear from you and we will tell the world. 





Autocar Corrects Us 


The Automotive Daily News: Again 
that old list of defunct automobile 
companies, with our name included, 
sees the light of print in your pub- 
lication. It appears in your “Sparks 
from Detroit” column of yesterday 
with the unfortunate introduction 
that all of the cars in the list “either 
are has-beens or orphans,” what- 
ever that may mean. 

Of course, you know very well, 
and so should Mr. Sinsabaugh, that 
the Autocar Company has been en- 
gaged in uninterrupted and exclu- 
sive manufacture of motor vehicles 
since 1897, and that no Autocar 
product is or ever has been an 
orphan. Of course, the reappear- 
ance in print of that old list con- 
taining our name seldom does us 
any tangible harm, but it is a source 
of irritation, especially when it 
arises in a publication of our own 
industry, which presumably is com- 
petently informed regarding the in- 
dustry from which it endeavors to 
derive a livelihood and a profit. 

Yours very truly, 

ROBERT F. WOODS, 

Advertising manager, the Autocar 
Company, Ardmore, Pa. 





The reference to the Autocar as 
an orphan to which Mr. Wood ob- 
jects appeared in Mr. Sinsabaugh’s 
column, “Sparks from Detroit,” on 
Thursday, March 9. It was and is 
our impression that Mr. Sinsabaugh 
referred only to passenger car units 
and not to truck and bus units. It 


is true that the Autocar passenger 
unit has not been in production for 
a number of years and for this rea- 
son would logically fall into the 
category of a “has been.” On the 
other hand, as Mr. Wood states, the 
Autocar Company has been in con- 
tinuous operation since 1897 and 
that “no Autocar product is or ever 
has been an orphan.” We sincerely 
regret this faulty reference, and we 
are sure that Mr. Sinsabaugh joins 
us heartily in this apology. — The 
Editor. 


| COMING EVENTS | 


eS 
MARCH 

10-19—Geneva, Switzerland. International 

Automobile Show 
20—Washington, D. S. Amerionn Chem- 

ical Society meeti 

20-25—Union City, N. r " North Hudson 
Automobile Show, Columbia Park. 

27-April ee eeee lis. Automobile Trade 
Association, P Northwest Automobile 
Show. Auditorium. 

27-April 1—New London, Conn. 
bile show, State Armory. 


APRIL 


12- o1—Iiiee. Italy. International Auto- 
obile and Nautical Show. 
21-21—Cleveland, 0. National Petroleum 

Association, meeting. 


MAY 


2- 5—Washington, D. C. United States 
Chamber of Commerce, meet f. 

17-18—Tulsa, Okla. American Petroleum 
| a mid-year meeting, Mayo 


Hotel. 
JUNE 
16-17—Louisville, Ky. 
bile A 
18-July 3—Bordeaux, France. 


ene, Nautical and Aeronautical 
Show 


Automo- 


Ameriosn i Automo- 





SPARKS aa m DETROIT 


(Continued from Page 2) 





of the name. 


“Bert Myers,” I says. 


And I called the turn. 


I hadn’t thought of Myers in years and years. 
On + 


ok 


TWO DAYS LATER I read an Associated Press dis- 
patch telling how Myers, now 66 years old, had ridden a 
bicycle from Peoria to St. Louis, 200 miles, in a day and a 


half. 


Cycling, after all, is the direct ancestor of motoring, so 
Myers has a place in the column if for no other reason than 
to tell the customers that in the very early ’90s he rode an 
unofficial mile on a bicycle in 2.13. Not fast, perhaps, com- 
pared with present speed, but in those days it was akin to 
Sir Malcom Campbell’s 272 m. p. h. at Daytona. 
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N.S. P. A. REPORTS HELP JOBBERS 
FIGURE MACHINE SHOP COSTS 


This form should not be consid- 
ered a part of the regular bookkeep- 
ing system, It is only a cost-finding 
form for the machine shop and is 
to be used exclusively to determine 
machine shop costs. 

The figures to be itemized on the 
machine shop cost-finding form 
should be obtainable from the regu- 
lar bookkeeping system. 

The method for determining the 
amount to be entered against each 
expense item is as follows: 

Shop Labor—Charge to this item 
total salaries and wages paid ma- 
chine shop superintendent, foreman, 
machinists and helpers, after de- 
ducting an amount representing the 
time any of these employees spend 
in the other departments of the 
business. For example, deduct the 
amount equal to the time such em- 
ployees help in filling parts orders, 
waiting on counter customers, or on 
outside selilng. 

Supplies—Charge to this item all 
service supplies used in the machine 
shop, such as bolts, nuts, washers, 
cotter pins, abrasives, solder, babbit, 
stock steel and brass rods and tub- 
ing, oil, grease, shellac and cement, 
and hand tools such as files, end, 
crescent or monkey wrenches, ham- 
mers, feeler gauges and other service 
hand tools which wear out quickly, 
or are breakable. 

Rent, or Rent Equivalent—Charge 
to this item that percent of the total 
rent paid as represented by the per- 
centage the square feet the ma- 
chine shop occupies to the total 
square feet of area of the building 
occupied. 

For example: 

Total square feet of building 


A report designed to help automo- 
tive wholesalers supplant guess work 
with facts in establishing machine 


shop costs has just been released by 
the Machine Shop Standardization 
Committee of the National Standard 
Parts Association. 

The urgent need for such informa- 
tion and for standardization of cost- 
finding procedure, the committee 
points out, was indicated in a sur- 
vey of members and non-members 
in which automotive wholesalers 
reported their shop costs at from 
75 cents to $2.43 per hour. 

Many will recall that early in the 
history of the N. S. P. A. the Asso- 
ciation advised wholesalers to in- 
stall machine shops, pointing out 
the profit possibilities on shop op- 
erations and the effect of the shop 
in increasing parts sales. Today a 
high percentage of all automotive 
wholesalers operate machine shops. 

Machine shop prices, like all 
others, have become highly com- 
petitive, however, and it is with the 
hope of aiding wholesalers to base 
their prices on accurate cost fig- 
ures that the details of a suggested 
cost-finding procedure have been 
presented in the N. S. P. A. report. 

This procedure, it is stated, re- 
quires no extra books and only about 
one hour of the bookkeeper’s time 
each month. 

The report divides expenses into 
direct and indirect, and under these 
headings considers the proper han- 
dling of such items as labor, sup- 
plies, rent, depreciation, advertis- 
‘ing, sales expense, delivery, etc., and 
then shows with examples just how 
to determine the cost per hour in 
any shop. 








































The report concludes with @ seC-| ocoypied ..........0.000: 10 
tion on merchandising activities, | roa) monthly rent paid..... $300 
discussing methors of machine shop | yachine shop space (40 ft. x 
sales promotion, including those di-| 59 ft). .0.......cccesesecee 2,000 


rected to the repairmen and also 
those directed to the car driver 
through the repairmen. 

On the N. S. P. A. committee 
responsible for the report are L. F. 
Hunderup, Van Norman Machine 
Tool Company, chairman; J. J. 
Brennan, Piston Service, Inc.; Ray 
Riley, National Bushing and Parts 
Company; L. H. Phelps, Phelps- 
Roberts Corporation; H. N. Nigg, 
Piston Service Company, Inc.; R. A. 
Kiken, Motive Parts Company of 
Aemrica, and A, R. Sandt, National 
Standard Parts Association. 

The report follows: 

The purpose of this procedure does 
not presume to offer suggestions to 


2,000 
—— equals 20% x $300 equal $6u 
10,000 | rent for shop space. 
Depreciation: This item should be 
charged each month with an amount 
equal to 1/12 of 20 per cent. of the 


(Continued on Page 6) 


Returns for today: 


those who know their machine shop| FEB., 1933 First Second Third Fourth Fifth 
costs. It may, however, be of bene-/ States Sales! 
fit to them as an effective medium. 
For making improvements or re- Delaware 219 | Chev 95 | Ford 39 | Ply 20|Pontiac 17|B-O 
finements in present procedure, or | Idaho 94 | Chev 41 | Ford 16 | Ply 13 | Dodge 7|N-R 
For creating interest in, and pro- | Md. 1198 | Chev 488 | Ford 166 | Ply 147| Pontiac 84| Buick 
poo gM gen 7° Mich,  4063|Chev 1387|Ford _745| Pontiac 361 | Ply 286 | Dodge 
among automotive wholesalers with Minn. 1107 | Chev 504 | Ford 149 | Ply 98| Pontiac 174 | Buick 
mechanical service departments and N. H. 272 | Chev 106 | Ford 44 | Ply 33 | Pontiac 15 | Rockne 
with automotive machine shop/N. D. 112 | Chev 46 | Ford 27 | Ply 10|Pontiac 9/|Buick . 
operators. S. Ca’lina 418|/Chev —_—‘_181 | Ford 91 | Ply 48 | D-Po 18 | Austin 
It should be borne in mind that | — 
“The concerns which operate in total S. D. 234 | Chev 91 | Ford 43 | Ply 24 | Dodge 19 | Pontiac 
ignorance of their costs are an un- | Wis., 1004 | Chev 374 | Ford 123 | Ply 114| Pontiac 86 | Dodge 
healthy factor in the industry, and| W. Va. 610|Chev 205! Ford 136 | Ply 97|Dodge  42/| Pontiac 
thier operations weaken rather than | fj, of Col. 949 | Chev 321 | Ford 165 | Pontiac 105 | Ply 79 | Olds 


strengthen the competitive system.” 

Naturally, the Mechanical Service 
Department of an _ automotive 
wholesaler must be considered as a 
separate unit or department of the 





First 





JAN., 1933 | 
States Sales 


business, in order to determine | Delaware 241 | Chev 100 | Ford 
either actual or estimated over-all | Taaho 141 | Chev 57|F-P 
— or for individual opera- Ma 1387 | Chev 603 | Ply 
This, regardless of whether the} Mich. 4632|Chev 1801 | Ford 
shop may be in the front part of the | Minn. 1333 | Chev 586 | Ford 
store, the back part, on the second | q7 171 | Chev 62 | Ford 
a — or even in @| Np, 164| Chev 65 | Ford 
The suggested procedure does not | S. Ca’lina 625|Chev _—260 | Ford 
necessitate operating an extra set|S. D. 272 | Chev 111 | Ply 
of books. It requires only about | wis, 1134 | Chev 419 | Ford 
one hour’s time each month on the 
W. Va. 163| Chev 253 | Ply 
in, 
part of the bookkeeper to ascertain, | \~">-oi-gas |Ghev 332 | Ford 


once a month, the cost of operat- 
ing the machine shop. 

The different items of expense, 
directly or indirectly, chargeable to 
the machine shop, should be set up 
on a special cost finding form. 


Second 


A—Auburn, Au—Austin, B—Buick, C—Cadillac, Ch—Chrysler, DV- 
H—Hupmobile, Hu—Hudson, LS—La Salle, L—Lincoln, N—Nash, O—O 
RE—Reo, R—Rockne, S—Studebaker, WK—Willys-Knight, W—Willys. 


LINK-BELT MARKETS 
NEW COUPLING 


Having for many years manufac- 
tured finished steel roller chain with 
sprocket wheels, for power trans- 
mission and conveying uses, Link- 
Belt Company, Indianapolis, Ind., 
now announces the development of 
a new flexible coupling in which 
the company’s recently announced 
“RC Silver Link” roller chain is 
used. 

The new coupling consists of two 
cut-tooth sprocket wheels, or coup- 
ling halves, and a piece of roller 
chain to connect them, all working 





surfaces being machined to close 
tolerances. A pin-and-cotter link 
makes it easy to couple or remove 
the chain when desired. 

Where the operating conditions 
require protection from dust, dirt 
or other adverse conditions, the 
coupling can be inclosed in either 
a stationary or revolving auto- 
matically lubricating oil-retaining 
casing, available with the coupling 
in various sizes. 

GAS CONSUMPTION OFF 

Boston, Mass., March 14.—Gaso- 
line consumed by Massachusetts mo- 
torists during February amounted to 
30,463,422, or 52,130,323 gallons less 
than 35,593,745 total in the same 
month a year ago, according to fig- 
ures announced today by Tax Com- 
missioner Long. 


Supplementary Spring 
Suspension 





A supplementary arrangement of 
helical springs operating through 
shackle links and levers and in some 
eases including a quadrant sprocket 
and chain arranged as indicated in 
the accompanying cut is being of- 
fered by the Hickman Pneumatic 
Seat Company, Eden, N. Y., under 
the name T-E Gravity Spring Sus- 
pension. 
Parts for conversion of trucks now 
in service are being made available, 
and efforts to interest passenger car 


NEW PISTON PIN 
REAMERS OFFERED 


A recent survey of cars sold dur- 
ing the past year, indicates that a 
set of three reamers for piston pin 
holes will properly service pistons in 





68 per cent of the cars produced in 
1932, 

The Watervliet Tool 
Albany, N. Y. has prepared a set, 
of three spiral expanding piston pin 
reamers to care for this type of 


REPORTS PUBLISHED AS THEY COME IN 


Delaware, Idaho, Maryland, Michigan, 
Carolina, South Dakota, West Virginia, Wisconsin, District of Columbia 


In this table, 11 states and the District of Columbia 


Sixth 


9 |JEsse:a 
3 | Buick 
54 | Dodge 
243 | Olds 
38 | Olds 
13|D-O 
7| Olds 
14|B-E 
18 | Rockne 
50 | Buick 
29 | Chrysler 
45 | Chrysler 





44 | Ply 21| Pontiac 20 | Buick 17 | Chrysler 
30 | Rockne 4|E-O 3 |B-DS-D-G 2|* 
187 | Ford 183| Pontiac 74| Willys 64 | Buick 
781 | Pontiac 425| Ply 416|Dodge 245/| Buick 
180 | Ply 170 | Pontiac 81 | Buick 13 | Dodge 
33 | Ply 28| Pontiac 11/{| Buick 1| Dodge 
37 | Ply 22|Pontiac 10|B-D 7 | De Soto 
149 | Ply 83| Austin 44/| Buick 20 | Dodge 
58 | Ford 56 | D-R 10 | O-P 8 | Buick 
154 | Ply 143| Pontiac 177{| Buick 69 | Dodge 
157 | Ford 156 | Dodge 62 Pontiac 29| Essex 
109 | Ply 79 | Pontiac 78 | Buick 43 | Dodge 


Sixth 


Company, 





manufacturers in use of the system 
on lighter vehicles as original equip- 


ment are being made. It is claimed 
for the suspension that it permits 
the wheels to fall into road depres- 
sions at a rate no greater than the 
gravitational rate, and that, for this 
reason, goods being carried are never 
jounced off the floor. The supple- 
mentary springs also cushion up- 
ward motion of wheels and axles. 
The net result is claimed to be a 
marked improvement in riding 
qualities. 





work. These reamers will serivce 
all six-cylinder Chevrolet cars, all 
Ford cars, both four-and eight- 
cylinder, as well as all recent Hud- 
son, Essex, and Plymouth cars and 
certain models of Buick, Hupmobile, 
and Nash. 

These reamers are supplied in a 
strong, steel case which protects 
them against damage. The set lists 
at $29.50. 


CAR SEIZURES 

Milwaukee, Wis., March 14.—Seiz- 
ures of automobiles by finance com- 
panies, in which packages and other 
personal property in the car are not 
turned back to its owners, will re- 
sult in larceny warrants, according 
to District Attorney William A. 
Zabel, who has opened an investi- 
gation into the increasing number of 
complaints to his office that irreg- 
ularities have occurred in seizures 
of automobiles and other chattels 
on which liens are held by finance 
companies, 





Ten Passenger Car Sales Leaders for Feb.-Jan., 1933 


Minnesota, New Hampshire, North Dakota, South 








| Seventh Eighth | Ninth | Tenth 
6|Ch-DS-R 4{|Cadillac 3|N-W 2\|* 1 
ai" 1| | | 

36 | Olds 35| Chrysler 30!Rockne 23 | Stude 21 
240| Buick 156|Essex  142|Rockne 86|Chrysler 65 
36 |Stude  31|Chrysler 30|Willys 24|Dodge 21 
10 | B-E-S 8 | Nash 4|DS-G 3| P-Re 2 
4|D-H 2|* 1] | 
10|Chrysler 6/| Willys 5 | Nash 4|DS-R 3 
11 | Buick 8 | Stude 5 |CH-O 4 | Essex 2 
39 | Olds 35 | Essex 33 | Nash 29|Rockne 26 
18 | Buick 14|O-R 11/De Soto 9{|Nash 8 
34|Dodge 33|Buick 32 | Essex 23 |Rockne 19 


9 | Packard 
1} 
49 | Essex 
223 | Essex 
40 | Stude 


6|Ch-R-W 3|O-PA-Re 2]|* 


4 | Rockne 
16 | Pontiac 
5 | Stude 
64 | Essex 
24 | Buick 
32 | Hupp 





Seventh | 
















Eighth Tenth 








7 | Essex 6 | Olds 4 | Rockne 3 

] | Ss ; 

36 | Dodge 33 | Rockne 28 | Ch-DS _ 24 
110 | Olds 109|Rockne 83|De Soto 68 
27 | Hupp 25 | Essex 22 | Chrysler 21 


1| 
1| 


3 | Ch-W 2|* 





14 | Essex 10|Chrysler 8|Packard 4 
3| DS-E 2|* . 

54 | Olds 21| Willys 20| Nash 17 
17|Ch-DS-G 10|Rockne 8 | Stude 7 

21 |Rockne 20 | Essex 19 | Willys 17 


KEY TO ABBREVIATION AND SYMBOLS 





'—De Vaux, DS—De Soto, D—Dodge, E—Essex, F—Franklin, G—Graham, 
ldsmobile, Pa—Packard, PA—Pierce-Arrow, P—Plymouth, Po—Pontiac, 
*—Cars in this position registered as shown. 
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MAJOR SPECIFICATIONS AND MECHANICAL DETAILS 


CORRECTED THE DAY SPECIFICATION CHANGES ARE MADE 
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MAKE AND MODEL g BaE E Ed x gs 3 5 go 8 88 
> 3 ~ a ~ Bs " 3 ° 3 3 Z 
2 

G | One |eE oa| «a zs | 2 fe on! } a5 
Auburn 8-101 127 Lye | Dole | L 6 | 5.26 | 288 | 100@3400 | *Alum | 5 | = a Str | Man | Chain Del-R 
Auburn 8-105 127 | Lye | Dole | L 6 | 5.26 | 288 | 100@3400 | *Alum | 5 | Pur-F No Str | Auto | Chain Del-R 
Auburn 12-161 133 | Lyc | Dole | H 1| 5.50 | 46.8 | 160@3400 | *Alum | 4 | Lyc Ste| Ac Str | Man | Link Del-R 
Auburn 12-165 133 | Lye | Dole | H 1 | 5.50 | 46.8 | 160@3400 | *Alum | 4 | Lye Ste} AC Str | Man | Link Del-R 
Austin 75 | Own | No | L | 4 6] 5.10| 7.80 | 13@3400 | Alum | 2 | No No | No Til | —— | Gear Aut-L 
Buick 33-50 { 119 | Own | Har |; O| 8 4| 5.25 | 27.6 | 86@3200 | tCI 5 |AC AC| AC Mar | Auto | Tex Del-R 
Buick-33-60 | 127 | Own | Har | O| 8 6 | 5.25 | 30.0 | 97@3200 | #CI 5 | AC AC{AC Mar | Auto | Tex Del-R 
Buick 33-80 | 130 | Own | Har | O| 8 8 | 480 | 35.1 | 113@3200 ' +CI 5 | AC AC|AC Mar | Auto | Tex Del-R 
Buick 33-90 | 138 | Own | Har | O | 8 | 3;%x5 | 344.8] 4.80 | 35.1 | 113@3200 | +cI 5 |AC AC|AC Mar | Auto | Tex Del-R 
Cadillac V-8—355 C | 5015 | 134-140 -| Own | No | L | 8 | 3%x4}3 | 353.0 | 5.40 | 36.4 | 115@3000 | 7CI 3 | AC AC|AC Own/;| No | Morse Del- 
Cadillac V-12—370 C | 5395 | 134-140 | Own | No O | 12 | 3%x4 | 368.0| 5.60 | 46.9 | 135@3400 | #CI 4 |Cuno AC AC DL-2|No_ | Morse Del-R 
Cadillac V-16—452 C | 5785 | 143-149 | Own | No | O/|16 13 x4 = | 452.0| 5.70 | 57.5 | 165@3400 | CI | 5 |Cuno AC AC’ DL-2|No | Morse’ Del-R 
Chevrolet Master 6 | 2895 | 110 | Own | No | O| 6 | 3x%x4 E- 5.20 | 26.3 | 65@2800 | CI | 3 |No AC] AC Car | Auto | Gear Del-R 
Chevrolet Standard 6 |$$2425 | 107 | Own | No_| O]| 6 | 3xex3% | 180.9| 5.20 | 263 | 60@3000 | CI 3 ij— — | Yes Car | Man | Gear Del-R 
Chrysler Six T3113 | 117 | §Own | B&B | L | 6 | 3%x4% | 2240] 5.35 | 253 | 83@3400 | Alum | 4 — AC | AC “Str | Auto | Morse Del-R 
Chrysler Royal 8 | 3473 | 120 | $Own | B&B | L | 8 | 3%x4% | 273.8] 5.20 | 33.8 | 90@3400 | Alum | 5 | Pur AC} AC *Str | Auto | Morse Del-R 
Chrysler Imperial 8 | #3864 | 126 | §$Own | Pines! L | 8 | 3%x4% | 2986 | 620 | 33.8 | 108@3400 | Alum | 5 | Pur AC] AC *Str | Auto | Morse Del-+R 
Chrysler Imp. Cust. Eight | —— | 146 | Own | Pines L [| 8 | 3%x5 | 384.8| 5.80 | 39.2 | 135@3200 | *Alum | 9 | Pur AC/ AC *Str | Auto | Morse Del-R 
Continental Beacon | 2160 | 101%, Own | Dole | L | 4 | 3%x4 | 143.1 | 5.05 |182 | 40@2700 | CI | 3 |No AC| Hol Mar|No | Link Aut-L 
Continental Flyer | — | 107 | Own | Dole | L | 6 |3 x4 | 169.6| 5.21 | 216 | 65@3500 | CI | 4 | No AC|Hol Mar! No | Link Aut-L 
Continental Ace — | 114 | Own | Dole | L | 6 | 3%x4 | 214.7| 523] 27.3 | 85@3600 Alum | 4 | AC-F AC | AC Til | —— | Morse Aut-L 
De Soto Six ;— | 114%, §Own | B&B | L | 6 | 3%x4% | 2178/| 535 | 253 | 79@3400 | Alum | 4 | Pur AC| AC **B&B | Auto| Morse Del- 
Dodge Six | 2620 | 111%/ $Own | B&B | L [ 6 | 3%x4% | 2013 | 5.50 | 23.4 | 75@3600 | *Alum | 4 | Pur ACj AC Str | Auto | Morse Del-R 
Dodge Eight | 3500 | 122 |$Own | B&B | L | 8 | 3%4x4¥% | 282.1 | 6.20 | 33.8 | 100@3400 | Alum | 5 | Pur ACj AC *Str | Auto | Morse Del-R 
Essex Terraplane 6 2330 106 | Own | Th-Sy| L | 6 | 2t8x4% | 193.0 | 5.80 | 20.7 | 70@3200 | Alum | 3 | No AC| Bur Car | Man | Tex Aut-L 
Essex Terraplane 8 2640 113 | Own | Th-Sy' L | 8 | 2t§x4% | 243.9 | 5.80 | 276 | 94@3200 | Alum | 5 |No AC/| Mon ‘Car! Man |} Tex Aut-L 
Ford A Model 46. | 2332 | 112; Own [ No | L | 4 | 3%x4% | 2005 | 460 | 240 | 50@2800 | Alum | 3 | No Own) No Zen | No | Var-G  Aut-L 
Ford V-8 Model 40 | 2575 | 112 | Own | No | L|{ 8 | 3yex3% | 221.0| 633 | 30.0 | 82@3900 | Alum | 3 | No Own! No DL :No | Var-G Own 
Franklin Series 16 | 4403 | 132 | Own | O-S | O | 6 | 3%x4% | 274.0 | 5.12) 294 | 100@3100 | “Alum | 7 | Pur AC] AC Str; No | Chain Del-R 
Franklin Series 17 | 564¢ | 144 | Own | O-S | O | 12 | 3%x4 | 398.0| 5.12 | 50.7 | 150@3100 | *Alum | 7 | Pur AC/ AC Str | No | Link Del-R 
Franklin Olympic Series 18; 3625 | 118 | Own | O-S |! O | 6 | 3%x4% | 274.0} 5.12 | 294 | 100@3100 | *Alum | 7 | Pur AC/ AC Str | No | Chain Del-R 
Graham Standard Six 3265 | 113 | Own | Dole L 6 | 3%x4% ena | 6.50 | 25.3 | 85@3400 | *Alum 7|— AC | AC DL | Man | Link Del-R 
Graham Stand.-Cust. Eight ti | 119-123 | Own | Dole L | 8 | 3%x4 245.4 | 6.50 | 31.2 | 95@3400 | *Alum | 5 |AC AC/ AC DL | Man | Link Del-R 
Hudson Super Six | 2980 | 113, {| Own | Th-Sy| L | 6 sone | at | 6.20 | 20.7 | 73@3200 Alum | 3 |No AC| AC Mar | Man | Tex Aut-L 
Hudson Eight | 3345 | 119-132 | Own | Th-Sy! L | 8 |3 x4% | 2541] 5.80 | 288 | 101@3600 Alum | 5 | No  Ste|AC  Mar/! Auto / Morse Aut-L 
Hupmobile 321 | 3350 121 | Own | B&B L | 6 | 3%x4% | 2281 | 5.75 | 273 | 90@3400 | *Alum | 4 | Han Ste| AC Car | Man | Chain Aut-L 
Hupmobile 322 | 3550 122 | Own B&B | L {8 {3 x4% | es 5.47 Er | 93@3600 Alum | 5 | Pur Ste] AC Str | Man | Morse Aut-L 
Hupmobile 326 | 3785 | 126 | Own | B&B | L | 8 | 3yex4% | 303.2] 5.34 | 325 | 109@3500 Alum | 5 | Pur Ste/ AC Str | Man | Morse Aut-L 
La Salle V-8—345 C | 4860 | 130-136 | Own | None | L | 8 | 3%x4té | 353.0 | 5.40 | 364 | 115@3000 | fCI | 3 | AC AC|AC Own|No | Morse Del-R 
Lincoln V-12 | 5270 | 136 | Own | — | L }12 |3 4% | 381.7 | 5.50 | 43.2 | 125@3400 | Alum | 4 |No AC|AC_ Str-2|/No | Chain Aut- 
Lincoln V-12 | 5790 | 145 | Own | — | L | 12 | 3%x4% | 448.0 | 5.25 | 50.7 | 150@3400 | Alum | 7 | No AC/|AC_ Str-2| No | Chain Aut-L 
Marmon Sixteen | 5360 145 | Own | Pines | O | 16 | 3%x4 | 490.8| 5.75 | 625 | 200@3400 | Alum | 5 | AC-F AC/| AC Str | Man | Diam Del- 
Nash Big Six Own L | 6 | 3%4x4% | 217.7] 5.30 | 253 15@3200 Alum | 7 | Yes Yes | Yes Str | Auto | Chain Aut- 
Nash Standard Eight 3200 116 Own B&B | L | 8 |3 x4% | 247.4| 5.10 | 288 80@3200 Alum | 9 | Yes Yes! Yes Str | Auto | Chain Aut-L 
Nash Special Eight 3400 121 | Own B&B | L | 8 |3 x4% | 2474] 5.10] 28.8 85@3200 Alum | 9 | Yes Yes Yes Str | Man | Chain Aut-L 
Nash Adv. Twin Ignition 8 | 3870 128 Own B&B | O | 8 | 3%x4% | 260.8 | 5.25 | 31.2 | 100@3400 Alum | 9 | Yes Yes Yes Str | Man | Chain ‘*Aut-L 
Nash Am. Twin Ignition 8 ° 133-142 Own B&B | O| 8 | 33x44 | 322.0| 5.25 | 36.4 | 125@3600 Alum | 9 | Yes Yes Yes Str | Man | Chain *Aut-L 
Oldsmobile Six ] 3110 115 Own | Har | L | 6 | 3%x4% | 221.4| 56.30 | 273 80@3200 tCI | 4 |AC AC|AC *Str | Auto Chain Del-R 
Oldsmobile Eight 119 Own | Har | L | 8 |3 x4%| 2403] 5.50 | 288 90@3350 +CI § | AC AC |aACc *Str} Auto Chain Del-R 
Packard Eight | *** | 127%-136 | Own | Pines | L [| 8 | 3yx5 | 320.0 | 6.00 | 325 | 120@3200 | *Alum | 9 | Yes Yes| AC *Str-2| Auto Morse NE 
Packard Super Eight *** | 135-142 | Own | Pines | L | 8 | 3%x5 aa 6.00 | 39.2 | 145@3200 | *Alum | 9 | Yes Yes! AC *Str-2/ Auto Morse NE 
Packard Twelve **s | 142-147 | Own | Pines | L | 12 | 3y5x4 445.5 | 6.00 | 56.7 | 160@3200 | *Alum | 4 | Yes Yes| AC *Str-2 | No | Chain NE 
Pierce-Arrow 836 | 4660 | 136-139 | Own | Pines | L 8 | 3%x4% | 366.0 | 5.50 | 39.2 | 185@3400 | *Alum | 9 | Pur-F Ste | AC Str | Auto | Chain Del-R 
Pierce-Arrow 1226 | 4892 | 136-139 | Own | Pines | L | 12 | 3%x4 | 429.0] 6.10 | 54.6 | 160;43400 | *Alum | 7 | Pur-F Ste/| AC Str | Auto | Chain Del-R 
Pierce-Arrow 1242-7 | —— | 137-142-7 | Own | Pines | L | 12 | 3%x4 | 462.0] 6.00 | 588 | 175@3400 | *Alum | 7 | Pur-F Ste | AC Str | Auto | Chain Del-R 
Plymouth Six | 2553 | 107 | §Own | — | L | 6 | 3%x4¥% | 189.8 | 5.50 | 23.4 | 70@3600 , Alum | 4 | Yes Yes| Yes *B&B | Auto | Morse Del-R 
Pontiac Straight Eight | 2935 | 115 | Own | Own | L | 8 | 3x%x3% | 223/4| 5.70 | 32.6 75@3600 | CI | 5 |No AC|AC Car | Auto | Morse Del-R 
Reo Flying Cloud | 3540 | 11744; Own | Dole | L | 6 | 3%x5 | 268.0 | 5.30 | 27.3 | 85@3200 | Alum | 7 | Pur AC| — *Str | Auto | Morse Del-R 
Reo Royale | 4725 | 131 | Own | Dole L | 8 | 3%x5 | 358.0| 5.30 | 36.4 | 125@3300 | Alum | 9 | Han AC | — *Sch | Man | Morse Del-R 
Rockne Six Model 10 | 2675 | 110 | Own | Dole | L | 6 | 3%x4% | 189.8 | 5.50 | 234 | 70@3200 | tCI | 4 |No AC! No Str | Man | Morse Aut-L 
Studebaker 6-56 | 3310 117 | Own | B&B | L | 6 oo 230.0 | 5.50 | 25.4 | 85@3200 | iCI | 4 | No Ste | AC *Str | Auto | Cel Del-R 
Studebaker Com. 8-73 | 3385 117 | Own | B&B L | 8 | 3yex4 236.0 | 5.50 | 30.0 | 100@3800 !+cr {| 9 | Pur Ste|UN ‘Str | Auto| Cel Del-R 
Studebaker President 8-82 | 3640 125 | Own | B&B . L | 8 | 3%x4% | 250.0| 5.50 | 30.0 | 110@3600 | *Alum | 9 | Pur AC|UN_ ‘Str | Auto| Cel Del-R 
Studeb'r Pres. Spdw. 8-92 | 4380 135 | Own | B&B ! L | 8 | 3%x43 | 337.0 | 5.50 | 39.2 | 132@3400 | *Alum | 9 |Han AC!|UN _ ‘Str | Auto| Cel Del-R 
Stutz LAA ; 4383 | 12744, Own | Pines O | 6 | 3%x4% | 241.5 | 5.50 | 27.3 85@3150 | *Alum | 7 | Un AC| Pur Zen | Man | Link Del-R 
Stutz SV-16 | 4885 | 134%-145 | Own | Pines | O | 8 | 3%4x4% | 3220 | 5.50 | 36.4 | 113@3300 | *Alum | 9 | AM AC| Pur Zen | Man | Link Del-R 
Stutz DV-32 | *5281 | 1344-145 | Own | Pines | O |} 8 | 3%x4% | 322.0| 5.00 | 36.4 | 156@3900 | *Alum | 9 | AC_ Ste | Pur Str | Auto | Link Del-R 
Willys 77 i— | —— |§Own | None | L | 4 | 3%x4% | 1342| 513/156 | 48@3200 | CI | 3 |—F AC! AC Til | Man | Chain Aut-L 
Willys 99 | — | — |8Own | Var | L | 6 | 31%x4% | 213.3 | 5.00 | 263 | 80@3400 | CI |} 4)—F AacC|AC Til | Man | Link Aut-L 


should be charged with a portion 
of all salaries, wages, commissions 
(Continued on Page 8) 


their time to the requirements of 
the machine shop. 
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Auburn 8-101 *Del-R *B-S ; Long No | DG ; LGS | U | Col % | 470 | Sp Mid Mech — | Ross|S 56% Own | Bijur | 17x5.50 
Auburn 8-105 *Del- *B-S | Long No | DG | LGS | U | Col % | 340 | Sp | Ben Hyd | —_ | Ross|S 56% | Own | Bijur 17x6.00 
Auburn 12-161 *Del-R *B-S | Long No | DG | LGS | M | Col % | 408 | Sp | Ben Hyd | — |Ross|S 56% | Own | Bijur | 17x6.00 
Auburn 12-165 | *Del-R *B-S |! Long No | DG | LGS | M | Col % | 3.04 | Sp | Ben Hyd | -K | Ross |S 56% | Own | Bijur | 17x6.50 
Austin | *Aut-L — | Own No {| Own | None; S | Sal % | 525 | Sp Own Mech | — _ | Own [Cant 22% |—— | Al-Z | 18x3.75 
‘Buick 33-50 ij Del-R — Own Ben ; Own | None; O | Own }2 | 470 | Sp | Own Mech | — | Sag |S 56 | Own | Al-Z_ | 17x6.00 
Buick 33-60 Del-R —_ Own Ben | Own | None} O | Own % | 460 | Sp | Own Mech | — Sag |S 55% : Own | Al-Z | 17x6.50 
Buick 33-80 Del-R — | Own Ben | Own | None| O | Own % | 4.27 | Sp | Own Mech ; — | Sag |S 58% | Own | Al-Z = , 17x7.00 
Buick 33-90 Del-R — | Own Ben | Own | None| O | Own % | 436 | Sp | Own Mech | — | Sag |S 58% | Own | Al-Z_ | 17x7.00 
Cadillac V-8—355 C Del-R No | Own TBen | Own | None} S | Own % | 460 | Sp | Own Mech B-K | Sag |S 58 :Own | Alem | 17x7.00 
Cadillac V-12—370 C Del-R — | Own tBen | Own | None| S | Own % | 480 | Sp | Own Mech B-K | Sag |S 58 Own Alem | 17x7.50 
Cadillac V-16—452 C Del-R — | Own tBen. | Own | None| S | Own % | 464 | Sp | Own Mech B-K | Sag |S 60 | Own Alem _ | 17x7.50 
Chevrolet Master 6 | Del-R D-St | Own No | Own | LGS | O | Own % | 4.11 ,; Sp | Own Mech ; — !|Sag |S 54 | Tryon| Alem | 18x5.25 
Chevrolet Standard 6 | *Del-R No| Own No | Own | None| O | Own % | 411 | Sp | Own Mech | — |Own|S a | —— | —— | 17x62 
Chrysler Six Del-R — | Borg tBen ; Own | NP | U Own % | 438 | Sp | Lock ‘yd | — Gem |S 53% | Sil-U , Al-Z | 17x5.50 
Chrysler Royal 8 Del-R — | Borg Ben | Own | NP | U Own % | 430 | Sp | Lock Hyd | — Gem | 8 533, | Sil-U | Al-Z 17x6.00 
Chrysler Imperial 8 Del-R — | Borg Ben | Own NP U Own. % 430 | Sp | Lock Hyd | B-K Gem|S 54% |—— | Al-Z 17x6.50 
Chrysler Imp. Cust. Eight | Del-R — | Borg Ben | Own | NP U | Own % | 410 | Sp | Lock Hyd | B-K;Gem|}S 57% 1!1—— | Al-Z_ | 17x7.50 
Continental Beacon Aut-L — | Rock No | WG | — | S | NP % | 433 | Sp | Mid Mech | — | Sag |Cant-2 27y%| Sil-U | Al-Z | 17x5.25 
Continental Flyer Aut-L _ | Rock No | wa | — S NP % | 433 | Sp Mid Mech — |Sag |Cant-2 27%; Sil-U | Al-Z 17x5.25 
Continental Ace Aut-L — | Borg Yes | WG | WG s NP % | 430 | Sp | Mid Mech | — | Ross|S 55% |—— | Al-Z | 17x5.50 
De Soto Six | Del-R — | Borg tBen | Own | NP | U | Own % | 438 | Sp | Lock Hyd | — |—-1/S 53%, | Sil-U | Al-Z | 17x5.50 
Dodge Six Del-R = | Borg ?Ben | Own | NP | s | Own % | 438 | Sp | Lock Hyd | — |— IS 53% Sil-U | Al-Z | 16x6.00 
Dodge Eight Del-R — Borg Ben | Own | NP s Own % | 430 | Sp | Lock Hyd | — Gem |S 55 | Sil-U Al-Z 17x6.50 
Essex Terraplane 6 *Aut-L - Own Ben | Own | — | S | Own % | 459 | Sp | Ben Mech — |Gem|S 48 | Tryon; Alem | 16x6.00 
Essex Terraplane 8 *Aut-L oo Own Ben | Own | — | S | Own % | 459 | Sp | Ben Mech — |Gem/|S 48 |— | Al-Z | 16x6.00 
rd A Model 46 | *Aut-L — Long No | Own | — | O | Own % 411 | Sp | Own Mech — | Gem|S-Tr 46 | Own Al-Z | 17x5.50 
Ford V-8 Model 40 *Aut-L — Long No | Own | — O | Own % 411 | Sp | Own Mech — |Gem|S-Tr 46 | Own Al-Z | 17x5.50 
Franklin Series 16 | Del-R B-S | Br-L No | WG | WG |S | Own % | 473 | Sp | Lock Hyd {Gem |F — |—— | Al-Z | 19x6.50 
Franklin Series 17 | Del-R — | Long No WG | WG | S58 Own % 445 | Sp | Lock Hyd — | Ross|S 60 | Fafnir| Al-Z | 17x7.50 
Franklin Olympic Series 18} Del-R B-S | Long No | WG | WG |S | Own % | 430 | Sp | Lock Hyd | Ross|S 55 | Tryon| Al-Z  17x6.00 
Graham Standard Six | Del-R _ Long — | WG | WG S | Sal % | 427 | Sp | Lock Hyd | — | Ross|S 54 | ERS | Al-Z 17x5.50 
Graham Stand.-Cust. Eight} Del-R _ Long — | WG | WG S | Sal % | 427 | Sp | Lock Hyd ;| — | Ross|S 54 'ERS | Al-Z 17x6.00 
Hudson Super Six | *Aut-L B-S Own TBen | Own | WG S | Own % 464 | Sp | Ben Mech | —— | Gem|S 54% | Own | Alem | 18x5.25 
Hudson Eight | Aut-L B-S | Own Ben | Own | WG | S | Own % | 464 | Sp | Ben Mech | B-K | Gem/|S_ 54% | Own | Alem | 17x6.00 
Hupmobile 321 *Aut-L oe Borg No | WG wG | Ss | Sal *% | 4.73 | Hy | Mid Mech — | Ross|S 56 | Sil-U | Al-Z 17x6.00 
Hupmobile 322 *Aut-L _ Borg No | WG WwG | U | Own % 436 | Hy | Mid Mech — |Gem/|S 57% | Rub | Al-Z 17x6.00 
Hupmobile 326 *Aut-L _ Long No | DG | DG | U | Own % 436 | Hy | Mid Mech | —— | Gem/|S 57% | Rub | Al-Z | 17x6.50 
La Salle V-8—345 © | Del-R No | Own {Ben | Own | No | S | Own % | 460 | Sp | Own Mech | B-K ' Sag |5S 58 | Own | Alem | 17x7.00 
Lincoln V-12 | Aut-L No | Long No | Own | — | S | Tim F | 458 | Sp | Ben Mech B-K Gem|S5S 58 | Own | Alem | 18x7.00 
Lincoln V-12 | Aut-L No | Long No | Own | O |} S | Tim F | 458 | Sp | Ben Mech B-K Gem|S 62 | Own | Alem | 18x7.50 
rmon Sixteen | Del-R  — | Russ No | Mun | No | S | Sal_% | 3.78 | Sp | B-5 | Ross | © |_Al-Z'_| 16x7.00 
Nash Big Six *Aut-L B-S | Borg No | Own | tDG O | Own % | 470 | Sp | Mid Mech | —— | Ross|S 54 | Sil-U | Alem 17x5.50 
Nash Standard Eight *Aut-L B-S | Borg No | Own | DG O | Own % | 444 | Sp | Mid Mech | —- | Ross|S 54 | Yes | Alem | 17x5.50 
Nash Special Eight | *Aut-L B-S | Borg No | Own | DG O | Own % | 444 | Sp | Mid Mech | —— | Ross|S 54 |Rub | Alem | 18x6.50 
Nash Adv. Twin Ignition 8 | *Aut-L B-S | Borg No | Own DG O | Own % | 471 | Wo| Ben Mech | —— | Gem|S 55% | Own | Bijur | 17x6.50 
Nash Am. Twin Ignition 8 | *Aut-L B-S | Borg No | Own DG O | Own % | 450 | Wo! Ben Mech | —— |Gem/S 57% | Own | Bijur | 18x7.00 
Oldsmobile Six | Del-R No ! Borg Ben | Own | None; S Own % | 456 | Sp | Ben Mech | —— | Sag |S 24 | Sil-U | Al-Z | 17x5.50 
Oldsmobile Eight | Del-R — | Borg Ben | Own | None; S Own % | 456 | Sp | Ben Mech | —— | Sag |S 54% | Sil-U | Al-Z __17x6.00 
Packard Eight | *Dyn B-S | Long {Ben | Own | None| S | Own % | 436 | Hy | Ben Mech | B-K | Own |S 56 | Own | Bijur | 17x7.00 
Packard Super Eight | *Dyn B-S {| Long Ben | Own | None | S | Own % | 469 | Hy | Ben Mech | B-K |Own/S 60% ' Own | Bijur | 17x7.00 
Packard Twelve | *Dyn B-S | Long ?¢Ben | Own | None| S | Own % | 469 | Hy | Ben Mech | B-K | Gem/S 60% | Own | Bijur | 17x7.50 
Pierce-Arrow 836 *"Del-R B-S Long No | Own WG U | Own F | 429 | Wo| SW Mech | SWM| Ross |S 60 |, Fafnir| Myers | 17x7.00 
Pierce-Arrow 1236 *Del-R B-S Long No Own WG U | Own F | 443 | Wo| SW Mech | SWM| Ross |S 60 | Fafnir Myers | 17x7.00 
Pierce-Arrow 1242-7 *Del-R B-S Long No | Own WG 8S | Own % | 458 | Hy | SW Mech | SWM!' Ross | S 61 | Fafnir| Myers | 17x7.50 
eee. = =S CUt or CU} lle =i] Own wo | 8 | lO ee eee 7 
Plymouth Six | Del-R — | Borg tBen | Own | NP | — | Own % | 438 | Sp | Lock Hyd | — |—  |8 53 | Sil-U | Al-Z = j 17x5.25 
> nous Ss CIR CCU | «CBorg, =— lo tBen_ | Own | NP | On 2) ee ee ee ee  eEeeeeeEe—eeeeEeEeeeeEeeeee Ee 
Pontiac Straight Eight | *Del-R D-St | Own No | Own | None| O | Own % | 444 | Sp | Own Mech | —— | Sag |S 24 =| tt | Al-Z | 17x5.50 
ema a tl a ee ten Rn anche nS ERRNO a a a ee Ty ee ee ee ee 
Reo Flying Cloud | *Del-R — | Own No | Own | Own | U Own % | 430 | Sp | Lock Hyd | —— | Ross|S 55% | Sil-U | Al-Z | 17x6.00 
Reo Royale | *Del-R — | Long No | Own | Own | O Own % | 442 | Sp Lock Hyd — | Ross'S 57% | Own | AIl-Z 18x6.50 
Seep enn aii iccnmatane A 
Rockne Six Model 10 | *Aut-L B-S | Borg No | WG | WG | M | Sal % | 455 | Sp | Ben Mech | None Ross|S 54 | Tryon| Al-Z = | 17x5.25 
Studebaker 6-56 *Del-R B-S | Long No | Own | Own M | Own % | 436 | Sp | Ben Mech — | Ross|S 54 | Fafnir| Al-Z | 17x5.50 
Studebaker Com. 8-73 *Del-R B-S Long No | Own Own M | Own % | 436 | Sp | Ben Mech | B-K_ Ross|S 54 | Fafnir| Al-Z | 17x6.00 
Studebaker President 8-82 | *Del-R B-S | Long No | Own | Own | U | Own % | 473 | Sp | Ben Mech | B-K Ross|S 56 | Fafnir| Al-Z | 17x6.50 
Studeb’r Pres. Spdw. 8-92 | *Del-R B-S | Borg No | Own | Own | U | Own % | 431_| Sp _| Ben Mech | B-K ' Ross|S 60 | Fafnir’ Al-Z | 17x7.00 
Stutz LAA | *Del-R — | Bor No | DG —TU 1 Sal % | 500 | Wo| Lock Hyd | B-K |Gem/|S 60 | Own | Bijur | 19x6.50 
Stutz SV-16 | *Del-R D-St pend Ben Mun ral M ? Tim % | 4.75 | Wo | Lock Hyd B-K | Gem |S 62% | Own | Bijur |*18x7.00 
— DV-32 |*Del-R__D-St_| Long Ben | Mun | —— | M | Tim % | 450 | Wo | Lock = 1 oe! oem = a | Own | Bijur__|*18x7.00 
ys 77 | *Aut-L = Own No Own U Own % 440 | Sp | Ben ech | —— | 8ag | | Tryon| Al-Z | 17x5.60 
Willys 99 | *Aut-L as | Own No | Own WG U , Own % 430 | Sp | Ben Mech | — Gem/S 51 | Tryon| Al-Z | 17x5.50 
KEY TO SYMBOLS AND buretor Company: Til. Tillotson Mfg. | Brakes Make—Ben, Bendix Brake Company: | price of motor fuel, a large propor-| embarrassment,” the committee’s 
ABBREVIATIONS somaeny: Seo, Seats Detroit Company: | pany: said, Midland pee Segoe Sion: tion of which is consumed by the} statement read. “Even if you are 
Welght—fAustin standard 2 passenger eulanine Heat Broom war te ‘aout addled nodreutie: Mech, mechani. | farmers themselves, and reduce the | short of cash, we trust that garage 
coupe. +5 sedan with wire wheels.| Man, manual. ° ‘| cal Ampiifier-SWM, Stewart Warner | quality. Technicians explained the | owners and repair establishments in 
*Nash 5 Camshaft Drive—Cel, Celeron; Link, Link| mechanical; B-K — Bragg -Kleisrath | qirticulty of preventing separation | the interest of public safety, will co- 


Passenger sedan on the 133- 
inch wheelbase weighs 4.350; on the 142- 
inch wheelbase 4,510. *Stutz D. V. 145- 
inch wheelbase weighs 5,352 pounds. 
*Packard 8-cylinder 1274 in. wheelbase 
5-passenger sedan weighs 4335, 136 in. 
wheelbase weighs 4590, Super Eight 135 
in. wheelbase weighs 4815, 142 in. wheel- 
base 5 Club sedan weighs 4795; Packard 
12-cylinder 142 in. wheelbase’ 5 sedan 
weighs 5385. 147 in. wheelbase 7 sedan 
5600. ttGraham standard 8 sedan weighs 
3500 with five wire wheels: custom 8 
Sedan 3,695 with five wire wheels. 
§$$Chevrolet, weight of 5-passenger coach. 


Engine—Lyc, Lycoming Motors or - 
tion. §Floating power. wees 

Cooling System—B & B, Bishop & Bab- 
cock; Dole, Dole Valve Company; Ful, 
Fulton Company; Har, Harrison Radiator 
Corporation; O-S, cooling by air, own 
automatic shutter; Th-Sy, Thermo- 
Syphon; Var, various makes. 

Valve Arrangement—H, horizontal; L, L 
head; O overhead. 

Pistons (make or material)—Alum, alumi- 
— alloy; *Alum, aluminum with invar 

Ss; 


tcl, 
plated. 

il Purifier—AC, AC Spark Plug Company; 
Cuno, Cuno Engineering orporation; 
Han,.Handy Cleaner Corporation; Pur, 
Purolator-Motor Improvements,  Inc.; 
F, Float-O attachment, Taylor Sales En- 
gineering Corporation. 

Fuel Cleaner—AC, AC Spark Plug Com- 
any; Ste. Stewart Warner Corporation. 

Cleaner—AC, AC Spark Plug Company; 
Bur, The Burgess Battery Company; 
Hol, Holley Carburetor Company; Mon, 
mare Auto Equipment Company; Un, 

Carburetor—*B&B, Ball & Ball, designed 
by Chrysler and made by Carter Car- 
buretor Company; Car, Carter Carbure- 
} ll Seepene: DL, sd Jabrieator 

; ar, rve! arburetor 
Company; - 


I, cast iron; electro- 





Belt; Morse, Morse Chain Company; Tex, 
Textolite; Var-G, various gears. 

Ignition System—Aut-L, Electric Auto Lite 
Company; Del-R, Delco Remy Corpora- 
tion; Mal, Mallory Electric Company; 
NE, North East-Delco Appliance Corpora- 
tion. *Twin ignition systems, 

Generator and Starter—Aut-L, Electric 
Auto Lite Company; Del-R, Delco Remy 
Corporation; Dyn, Owen Dyneto Corpora- 
tion. *Equipped with Bendix drive. 

Automatic Starter—B-S, Bendix Startix: 
D-St, Delco Starterator. *Startix stand- 
ard equipment on all 8-105 and 12-165 
salon models and on custom models of 
8-101 and 12-161 line. 

Clutch—Borg, Borg & Beck; Br-L, Brown- 
Lipe Gear Company; Long, Long Mfg. 
Company; Rock, Rockford Drilling Ma- 
chine Company; Russ, Russell Mfg. Com- 
pany. 

Automatic Clutch Control—Ben, Bendix 
Brake Company. tBendix optional at 
extra cost. 

Transmission Make—*All 3 speed. _ All 
synchronized mesh. DG, Detroit Gear 
and Machine Company; WG, Warner 
Gear Company; Mun, Muncie Products. 

Free Wheeling Make—LGS, LGS Mfg. Com- 

any; DG, Detroit Gear and Machine 
ompany; WG, Warner Gear Comeone: 
NP, New Process Gear Company; ¢ . 
optional at extra cost. 

Universals—M, Mechanics Universal Joint 
Company; O, Own; 8, Spicer Mfg. Com- 
pany: U, Universal Products Company. 

Rear Axle—Col, Columbia Axle Company; 
NP, New Process Gear Company; Sal, 
Salisbury Axle Company; Tim, Timken 
Detroit Axle Company; %%, semi-floating; 
i three-quarter floating; F, full float- 


g. 
Type Final Drive—Hy, hypoid; Sp, spiral 
bevel; wo, worm. 
Lockheed Hydraulic Brake Com- 


vacuum booster. 

Steering Gear Make—Gem, Gemmer Mfg. 
Company; Ross, Ross Gear and Tool 
Company; Sag, Saginaw Products Com- 
pany. 

Springs, Rear—Cant, cantilever; 
double cantilever; F, full-elliptic; 
semi-elliptic; S-Tr, semi-transverse. 

Spring Shackles—Eat, Eaton Axle ana 
Spring Company; Faf, Fafnir Bearing 
Company; Rub, Rubber Shock Insulator 
Company; Sil-U, Pressed Metals of 
America, Inc.; Tryon, Willys-Morrow 
Company. ‘*Using both Fafnir and Rub. 
ttFront, rubber; rear, steel. 

Chassis Lubrieation—Bijur Lubricating 
Corporation; Al-Z, Alemite Zerk, Alemite 
Mig. Company; Alem, Alemite Mfg. Com- 
pany; Myers, Myers Chassis Lubricating 
Company. 

Tires—Stutz 145-inch wheelbase models 
have 20x7.00. 


ALCOHOL MOTOR FUEL 
BILLS. ARE DEFEATED 


(Continued from Page 1) 


plained to the Iowa Legislature that 
while the intention of the measure 
was to aid the farmer by providing 
a way for use of surplus corn crops, 
from which the alcohol would be 
made, blending gasoline with a 
product costing nine times as much 
would serve chiefly to increase the 


Cant-2, 
8, 


of the alcohol and gasoline in the 
presence of even a small amount of 
water, and the reduced mileage and 
operating difficulties that would re- 
sult from use of the blend adding 
that those who chiefly would profit 
would be the distillers and transpor- 
tation agencies rather than the corn 
producers. 


MASS. BRAKE WARNING 
DUE TO BANK HOLIDAY 


Boston, Mass., March 14.—The gov- 
ernor’s committee on street and 
highway safety today issued an ap- 
peal to motorists of Massachusetts 
not to neglect their brakes and 
other equipment vital to driving 
safely, because of a scarcity of cash. 
The plea was also directed to garage 
owners and repair establishments, 
urging the extension of credit or 
some other financial arrangement, to 
insure no interruption in keeping 
motor vehicles in this state safe 
for the public. 

“If you have not the cash to op- 
erate your automobile safely, you 
had better keep it in the garage dur- 
ing the present period of financial 





operate by making some financial 
arrangement so that you can have 
necessary repairs made that directly 
concern the safety of your driving. 

“If you are short of cash and must 
drive, there is no better way to spend 
it than on repairs to your automo- 
bile which you know are necessary. 
Try to get credit if you can and we 
think that you will probably be able 
to do so in most cases. If you can- 
not, we urge you most seriously to 
put up your automobile until you 
can drive it with absolute safety.” 


CLEVELAND RAILWAY CO. 
ORDERS INDIANA. BUSES 


Cleveland, O., March 14.—An order 
for ten Model 14B Indiana buses has 
been received by the White Com- 
pany from the Cleveland Railway 
Company. 

Equipped with a twenty-one pas- 
senger pay-enter type body, these 
new buses will be used in outlying 
sections of the city as feeders to 
through bus and car lines. The 
Cleveland Railway Company is now 
operating more than 100 buses. 
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N. S P. A. REPORTS HELP JOBBERS 
FIGURE MACHINE SHOP COSTS 


(Continued from Page 6) 


and bonuses of the outside sales 
force, including traveling and car 
expense, because these men solicit, 
or should solicit, machine shop 
work as diligently and enthusias- 
tically as they do the sale of service 
parts, shop equipment, service tools, 
service supplies and accessories. 

Counter and Store Employees—A 
Portion of the salaries, wages, com- 
missions and bonuses of counter and 
stock room employees should be 
charged to the machine shop, for 
these employees place the merchan- 
dise and certain supplies in stock 
which may be used by the machine 
shop. Furthermore, they write 
orders and fill requisitions for mer- 
chandise and supplies called for by 
the shop. 

Advertising — Naturally, all store 
advertising, direct-mail, newspaper, 
billboard, radio, catalogues, price 
schedules and what not carries, or 
should carry, some reference to ma- 


chine shop facilities, For this rea- 
son a portion of the total advertis- 
ing expenditure should be’ charged 
to the machine shop. 

Accounting and office staff—This 
expense item includes a portion of 
the salaries and wages of the ac- 
countant, bookkepers, billing and 
stock control clerks, collectors, typ- 
ists, stenographers and other office 
clerks and help. 

Delivery and pick-up—This ex- 
pense item includes a portion of all 
Wages, and commissions or bonuses 
if any, paid to emplyees enaged in 
delivering and picking up merchan- 
dise and parts on which machine 
work is to be done. A portion of 
all outgoing freight, express and 
parcel post charges should also be 
included. 

It should also include part of the 
depreciation, interest on invest- 
ment, and operating costs of all 
delivery equipment. 

(To Be Continued) 





Ford Plan for 


New Car 


Stirs Detroit Interest 


(Continued from Page 1) 


fering will embody this innovation 
in engineering practice. 

Leading executives believe that the 
battle in the low-priced division of 
the industry is going to be an out- 
standing feature of the year’s ac- 
tivities, 

In the meantime sentiment in the 
automotive industry centering here 
has improved to a remarkable de- 
gree. The leading executives are 
still chary about talking for publi- 
cation, but many of them make no 
secret in personal conversations of 
their belief that within thirty to 
sixty days there is going to be def- 
inite improvement in motor vehicle 
Sales. The general sentiment has 
changed from watchful waiting to 
definite optimism and determina- 
tion to push the fight for business 
as soon as the banking situation has 
been completely ad, adjusted. 


BANK HOLIDAY FAILS 
TO ENTIRELY STOP CAR 
SALES IN NEW JERSEY 


(Continued from Page 1) 


day, was cast to the four winds with 
the announcement by the De Angelis 
Brothers Buick dealership that its 
ace salesman, Lawrence Suydam, 
created somewhat of a record in a 
four-day period. 

Mr. Suydam sold four new cars in 
less than four days to prove the cash 
tie-up was but idle talk. Just to 
prove to his fellow workers that 
the current season is one of the best 
along motor vehicle sales, Mr. Suy- 
dam embarked on his sales. 

“The gross sales for the four cars 
totaled about $7,600, and practically 
all of it was paid in cash,” Mr. 
Suydam said. 

When the old New Brunswick 
Buick Company was organized in 
1921 Mr. Suydam was one of its 
first salesmen. He was later made 
manager, and remained in that po- 
sition until the company dissolved 
last summer. 

A report was also made by the 
De Angelis dealership that in the 
last ten days sixteen used cars and 
six new automobiles were sold. 
There has been no semblance of a 
let-up in business, according to the 
management, and business this year 
excells to a greater per cent. that 
of a year ago March, 

William D, Birch, vice-president 
of Birch & Birch, Inc., Buick, Cad- 
illac and La Salle distributor in 
Dover, says: “Our stock of used 
cars in dollar volume and units is 
lower than at any time in the his- 
tory of our business for the past 
twenty years. 

“The cars taken in trade are very 
salable. Special effort is put behind 
used cars before or at the time 
they are traded. 

“Our used cars are selling very 
well, considering the amount of new 
car business that we. are doing. 








FINANCE COMPANIES 
RESUME OPERATIONS 


(Continued from Page 1) 


country indicate that there has been 
little, if any, reduction in buying 
interest during the moratorium and 
that the resumption of normal fi- 
nacing operations will be followed 
by revival in buying which also will 
be augmented by increased confi- 
dence in the reopened banks. 

This theory dovetails with reports 
which have been received by Auto- 
motive Daily News. During the 
moratorium, Mr. Parsons states, 
there has been no falling off in the 
amount of dealer paper available for 
purchase by finance companies, but 
the inability of the companies to 
obtain cash had made such pur- 
chases impossible. 

“I think the most remarkable fea- 
ture of this crisis was the light- 
hearted yet whole-hearted support 
of the public in co-operating to put 
our banks on a sound basis,” Mr. 
Parsons said. “The attitude of the 
people has been to place hope where 
one might have expected despair. 

“I believe that the feeling is gen- 
eral that we have reached the bot- 
tom; that we have our feet on the 
ground and, with increased confi- 
dence in banks, we have a new 
starting point, from which we can go 
forward with a true sense of direc- 
tion.” 


KELLY-SPRINGFIELD TO 
CONTINUE CREDIT POLICY 


New York, March 14.—The credit 
policy of the Kelly-Springfield Tire 
Company in effect prior to March 
4 will be continued, according to 
William H, Lalley, president, in 
commenting on the extension of 
credit by manufacturers to retail- 
ers under existing conditions. Mr. 
Lalley feels that the continued ju- 
dicious extension of credit will ma- 
terially help in alleviating the pres- 
ent chaotic conditions. He is of 
the opinion that this is the time to 
act calmly and with a view to re- 
storing confidence throughout the 
nation. 





PANYARD CUTS PRICES 
Muskegon, Mich., March 14.—The 
Panyard Piston Ring Company an- 
nounces reduced prices on its line 
of piston rings, both automotive and 
industrial. 


“A greater per cent. of buyers are 
paying cash than ever befcre. 

“The used cars are not being sold 
at any great loss, in fact the past 
month shows a small profit.” 

The Kramer Motor Sales of Bay- 
onne has a large stock of used cars, 
many in poor condition. The con- 
cern reports that used cars are mov- 
ing well, and that the majority of 
sales are for cash. The general con- 
dition in the used car market is re- 
ported as poor. 


Public Works, 
Breweries, et al 


A Tip to Truck Manufacturers and Others 





, a trucks and equipment are not going to be 
bought on the spur of the moment. When the buying 
desire comes, and it isn’t very far away, your prospects 
will have to know something about you and your 
products. 


The buying power of breweries, the buying power 
of contractors and others still exists. The desire is lack- 
ing. When public works, brewing and other activities 
‘begin within a few months, you cannot expect to sell 
your products the day after you advertise. Your sales- 
men cannot make one call—talk a minute—make a sale. 


Your sales promotion must start before the truck 
is delivered, before competition does its work. Selling 
takes time and now is the time to start. Your advertis- 
ing campaign within the next few months to truck fleet 
owners, truck dealers and others is a preliminary to 
making deliveries. 


When it comes to reaching truck fleet owners, 
automotive dealers, manufacturers, the best time to 
start is March 17 and then continue on with the other 
truck issues to be published by Automotive Daily News. 


Truck Issues 
March 
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